
It’s summer time and the living is
easy.  Or maybe its winter, a

wonderland of snow. Whatever
your holiday dreams, the right va-
cation home can make it a reality
for you and your family. 

Because real estate represents
a major purchase, it’s important to
consider many factors when shop-
ping for a vacation home. Foremost
is location.  “Location, location, lo-
cation” applies just as much for a
vacation home as for your primary
residence.

When determining where to
purchase a vacation home, consider
your passions.  Do you love to ski?
Boat?  Golf? Maybe you mountain
bike, or like lazing on the beach.
The possibilities are endless, so se-
lect a location that is tailored to
your interests.

Distance is equally impor-
tant, generally the closer to home
the better.  With today’s hectic
work and family schedules,
you should carefully consider
how frequently you and your
family will be able to spend
time at your vacation home.
For the typical Lamorinda
resident, a Napa Valley cot-
tage is much more convenient
than a Lake Tahoe cabin or a
San Diego beach house.  And if
you do decide on a property that
requires air travel, make sure that it
is close to an accessible airport. 

Affordability, of course, is a
key factor, with dimensions beyond
those of home loans and equity
lines of credit.  It may prove bene-
ficial for you consult with your fi-
nancial advisor or banker before
making the leap.

On the downside, any vaca-

tion home introduces new costs to
the family budget.  Can you afford
not only two mortgages, but also
double bills for utilities, taxes, and
maintenance?  Maintenance in par-
ticular, is an important factor that is
often overlooked; it typically runs
1-2% of a home’s price per year.  In
some locations, vacation homes
may need to be closed during a par-
ticular season, such as a beach
house in a hurricane area, or a
mountain home being winterized
for the cold weather.  Are you will-
ing to spend your precious vacation
time (or cash) to take
care of this?
Y o u

would-
n’t want to
become a prisoner
to your new vacation home.

On the upside, financial and
tax considerations can be favorable.

For example, as a landlord you can
rent out a vacation home for up to
14 days a year without having to re-
port the income for tax purposes.  If
you are interested in renting out
your property, you will need to con-
sider whether there is a demand for
all seasons as there is in Lake Tahoe
or Napa Valley.  Or does the town
close down for the summer (a
desert town perhaps) or in the win-
ter (a lake house in a non-ski area).
Generally, high-demand rental
weeks such as Christmas or Fourth
of July in popular destinations like

Lake Tahoe can command
more than three

times the
typical

w e e k l y
rent.  This

means that by renting
out your vacation home just two
weeks a year, you could pay for two
months of mortgage payments
without having to report any rental
income.

Other areas may have a pop-
ular annual event that makes it lu-
crative to rent the home out for a
short period to help defray owner-
ship costs.  For example, the Mas-
ters Golf tournament in Augusta,
Georgia, lets homeowners rent their
homes for the week at high prices.

With any investment,
endgame strategy is important.  If
you are considering retiring to a va-
cation area, purchasing a vacation
home in the transition years before
retirement could give you the op-
portunity to get involved in the
community before taking the big
leap and moving there full-time.

Do as much planning as pos-
sible when making decisions to
purchase a vacation home.  Rent-
ing a home in the area for a few
weeks or even a few seasons is
ideal.

Once you have selected a lo-
cation, find a trusted real estate
agent who specializes in vacation

homes in that area. A local realtor
will have valuable resources and
knowledge that will aid you in your
decision. Choose someone who
knows both the inventory and the
history of the location.  Is an area
subject to local disasters, such as a
cliff-top ocean home that is sitting
on an eroding hillside?  Having a
local area expert can help you make
an informed investment decision.

Finally, keep in mind that real
estate is a micro-area investment.
Thus, despite all the talk about real
estate currently being a buyer’s
market, many prized areas only
have a limited inventory of avail-
able homes.  So if you want a home
on a specific golf course, you may
face intense bidding competition
when one of those homes comes on
the market.

This is also the case in Lam-

orinda, where we currently have a
mixed market.  Homes that are
highly desirable still command a
premium, resulting in multiple of-
fers.  However, if you can be flexi-
ble and know which requirements
are must-have versus a nice-to-
have, you should be able to find the
right home for you and your family
in your desired area at a good price.

Above all, make sure that the
timing is right for you.  Don’t be
afraid to take your time.  Test out a
place to live and you’ll know if it’s
right for you.  And when the time is
right, get out and create some vaca-
tion memories with your loved
ones that you can enjoy for the rest
of your life!
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UPHOLSTERY SPECIALIST
REFINISHING AND RESTORATION

Family Owned And Operated For Over 55 yrs.

• Slipcovers • Pillows • Window Cushions 
• Custom Upholstery • Design Consulting

Marine - Commercial - Residential
Pickup & Delivery Available • Free Estimates By Phone

Mon.-Fri. 10-6, Sat. 10-2

3418 Mt. Diablo Blvd., Lafayette (925) 962-0579

SB Painting
Residential & Commercial

Exterior / Interior
Exceptional prep. work
Fully insured and bonded

925-932-3193
CA Lic. 555600

Starting at

$399

Start saving on cooling bills up to 30% immediatly!

No Wiring
No Electricity

• Removes dangerous heat and moisture from attic
• Prolongs roof life

• Environmentally friendly operation
• Adjustable solar panel for optimum exposure.
• One unit handles approximately 800 square feet of attic.
• Solar panel is hail and foreign object impact resistant.

Unique 
Roof 

Service
Call Jim 925-303-0107

“Your 
Satisfact ion
is our Goal!”

Lic. 633641

JV LUCAS PAVING

Lic # 195560

Spring
Special!
Call Today

QUALITY  •  INTEGRITY  •  EXPERT WORKMANSHIP
THIRD GENERATION PAVING COMPANY

• Driveways
• Private Roads
• Tennis & Sports Courts
• Parking Lots
• Subdivisions
• Seal Coating

93 Moraga Way, Orinda

$962,900
22 Birchwood Court

3 bedrooms plus loft/den, media room
and family room. Gorgeous kitchen, pool,
spa, views. Call Jennifer (925) 382-7484
for more information.

$545,000
917 Hough

$2,450,000
1480 Shulgin Road

$999,900
20 Muth Drive

$314,900
1973 Ascot Drive #B

$449,000
1177 Leisure Lane #3

Prudential
California Realty

999 Oak Hill Road
Lafayette

925-283-7000
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Your Professional
Lamorinda Team

is located at:

Lafayette’s Prudential Team
presents:

Meet Charlene McHugh
Realtor

Charlene has broad real estate experience
in sales, income property, and residential
construction, providing personal service,
from beginning to end, to all her clients.
Having lived in several areas of central 
Contra Costa for 25 years, she is intimately
familiar with areas from Martinez to
Pleasanton to Lamorinda.  
To reach her personally, please call 
her cell at (925) 708-3444.

Downtown Lafayette-2bd, 1 1/2 ba Newly
remodeled and gorgeous! Walk to BART and
downtown shopping. Low HOA's, small and
quiet complex. 
Call Lisa or Barbara 925 698-5752.

Amazing opportunity! 2 unique Spanish
style homes on approximately 3.75 acres.
Views, privacy, fantastic location! For more
info visit    www.1480shulgin.com
or call Frith at 925-698-6030.

Spacious, upgraded 4 bedroom, 2.5 bath,
2,200sf home on a ¾ acre lot. Close to down-
town & BART. Grounds, granite counters &
gas cooktop. Call Jennifer at 925-382-7484

Low price for 2Br-2Ba condo with pool
and extra storage. 
Ideal investment opportunity. 
Call Jim Colhoun 925 200-2795

2 Br, 2 full baths. Totally remodeled with top
of the line appliances, travertine flooring,
slate patio, crown molding and much more.
Now is the time to enjoy life! Call Lisa for
more information (925) 698-5752

Lamorinda Home Sales continued
LAFAYETTE     Last reported: 10
LOWEST  AMOUNT: $775,000
HIGHEST AMOUNT: $1,9850,000
MORAGA Last reported: 10
LOWEST  AMOUNT: $425,000
HIGHEST AMOUNT: $1,800,000
ORINDA Last reported: 3
LOWEST  AMOUNT: $930,000
HIGHEST AMOUNT: $2,120,000

HOME SALES
presented by

LAMORINDA
Home sales are compiled by Cal REsource, an Oakland real estate informa-
tion company.  Sale prices are computed from the county transfer tax infor-
mation shown on the deeds that record at close of escrow and are published
five to eight weeks after such recording.  This information is obtained from
public county records and is provided to us by California REsource.  Neither
Cal REsource nor this publication are liable for errors or omissions.

LAFAYETTE
3 Butler Drive, $1,725,000, 4 Bdrms, 3121 SqFt, 1957 YrBlt, 3-20-08
1221 El Curtola Blvd., $775,000, 4 Bdrms, 1058 SqFt, 1951 YrBlt, 3-13-08
3359 McGraw Lane, $1,625,000, 3 Bdrms, 1963 SqFt, 1953 YrBlt, 3-14-08
3534 Oconner Drive, $820,000, 3 Bdrms, 2190 SqFt, 1939 YrBlt, 3-17-08
40 Olympic Oaks Dr., $1,015,000, 3 Bdrms, 2343 SqFt, 1997 YrBlt, 3-27-08
1995 Reliez Valley Road, $925,000, 3 Bdrms, 2064 SqFt, 1953 YrBlt, 3-26-08
844 Santa Maria Way, $1,985,000, 3 Bdrms, 1572 SqFt, 1955 YrBlt, 3-18-08
3443 Stage Coach Dr., $1,675,000, 4 Bdrms, 3544 SqFt, 1989 YrBlt, 3-25-08
956 Stow Lane, $885,000, 4 Bdrms, 1832 SqFt, 1959 YrBlt, 3-24-08
3219 Vernon Avenue, $1,775,000, 3 Bdrms, 2852 SqFt, 1955 YrBlt, 3-20-08
MORAGA
8 Baltusrol Street, $690,000, 3 Bdrms, 1749 SqFt, 1979 YrBlt, 3-14-08
3842 Campolindo Dr., $1,025,000, 4 Bdrms, 2343 SqFt, 1967 YrBlt, 3-20-08
3912 Campolindo Drive, $711,000, 3 Bdrms, 1808 SqFt, 1972 YrBlt, 3-27-08
54 Fieldbrook Place, $1,800,000, 6 Bdrms, 3631 SqFt, 1963 YrBlt, 3-18-08
1933 Joseph Drive, $1,499,000, 3 Bdrms, 3730 SqFt, 1972 YrBlt, 3-18-08
91 Miramonte Drive, $600,000, 2 Bdrms, 1798 SqFt, 1965 YrBlt, 3-20-08
194 Miramonte Drive, $475,000, 2 Bdrms, 1514 SqFt, 1965 YrBlt, 3-21-08
202 Miramonte Drive, $425,000, 2 Bdrms, 1134 SqFt, 1965 YrBlt, 3-27-08
1589 Moraga Way, $599,000, 2 Bdrms, 1522 SqFt, 1974 YrBlt, 3-17-08
162 Valley Hill Drive, $525,000, 1918 SqFt, 1954 YrBlt, 3-24-08
ORINDA
2 Ardor Drive, $1,099,000, 6 Bdrms, 2935 SqFt, 1950 YrBlt, 3-18-08
68 Southwood Drive, $2,120,000, 4 Bdrms, 4170 SqFt, 1949 YrBlt, 3-20-08
214 the Knoll, $930,000, 3 Bdrms, 1410 SqFt, 1974 YrBlt, 3-21-08

Choosing Your Vacation Home
By Ken Ryerson

Oak trees, jasmine, wisteria
and lavender are just some of the
plant material that will be used.

“Each plaza should smell
differently.  If you close your eyes
and sniff, you should know where
you are,” opined Killefer.  He got
a chuckle when he said, “It’s not
too late to get your name on the
donor wall.”

“It’s absolutely gorgeous,
the only problem is who is going
to read at home?” chimed in
Brenda Hepler as the meeting was
drawing to a close.  

In related library news, there
will be a sneak peak celebration,
“Let’s open doors, open minds,”
on Saturday, May 3 from 8:30 a.m.
to 3:00 p.m. The current library
will host a pancake breakfast, and
storytime with Miss Donna, fol-
lowed by events at Stanley Middle
School starting at 10:00 that in-
clude a Sega games presentation,
free giveaways, live music, great
food, the Oakland Zoomobile and
much more.  Go to www.lafayet-
telib.com for more information.

Show and Tell
at the Library
... continued from page 2

Ken Ryerson is a local real-
tor with Pacific Union Real
Estate in Orinda.  He is the
father of a 8 year daughter
and 5 year old son (both at-
tending Los Perales Elemen-
tary in Moraga) and is
thankful to have found a
home that he and family will
be able to live in for many
years to come.   If you have
any questions, you can reach
him at 
Ken@RyersonRealty.com or
at 925-878-9685.




