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$819,000
327 El Toyonal

Adorable country cottage with updated
kitchen and baths. Very private and warm
feeling with walls of glass.

Call Barbara Harkins @925 360-2035
or Jim Colhoun @925 962-6101.

$ 939,000
2822 Filbert

Beautiful Northgate rancher. 2123 sq. ft
with a 700 sq. ft sun room. Top rated
schools. Call Jennifer Griessel at

925 382-7484 for more information.

$1,650,000
108 Oak Road

A kitchen designed to delight any chef
and a yard for sophisticated entertaining,
this Castle Gate home has all the features
Orinda buyers are looking for.

A great opportunity.

Call Jim Colhoun at 925 962-6101

$ 1,095,000
1347 El Curtola Blvd.

Updated 5 bedroom 4 bath, 2,482 square foot
home on .18 acres of meticulously main-
tained lot. Top Lafayette schools, dual pane
windows & so much more. www.1347EICur-
tolaBoulevard.com

CALL JAMES COLLINS 925-640-8818.

$ 1,060,000

1004 Wickham Drive
Great single-level 4 Bdr home in desireable St.
Marys Garden neighborhhood. Recent updating
with travertine tile floors and slab granite
kitchen counters. Ideal backyard features pool &
spacious lawns. Just steps from Moraga Trail!
Contact Jim Colhoun at 925 962-6101 for
more information or a private showing.

$889,000
3256 Sugarberry Lane

Gorgeous Woodland's Rancher captures the
essence of Walnut Creek. 4 bedrooms, 2.5 baths
completely remodeled. Granite counters, hard-
wood flooring, huge yard with pool, lush land-
scaping and lawn. No rear neighbors. Call Lisa
Hoctor at 925 698-5752 for more information.

www.lamorindaweekly.com

Your “Rock Solid™ Realtors

Lafayette’s Prudential Team
presents:

Y
N
Prudential
California Realty

925-283-7000

Your Professional
Lamorinda Team
is located at:

999 Oak Hill Road
Lafayette

Terri Adams-Scott

Realtor

Terri comes to Real Estate with a
career background in marketing
and sales. With today’s advanced
technology, buying and selling Real
Estate requires a tech-savvy
Realtor... with the touch of
traditional, personalized service.

Terri  has  enthusiastically
embraced the technology tools,
skills and certifications that help to
serve her clients quickly, effectively
and personally. Her hobby of video
production offers a valuable
marketing tool and provides her
clients with the cutting edge
technology. When life’s journey
calls for a move, call Terri!
925-765-4339
terri@terriadams-scott.com
www. TerriAdams-Scott.com

& 925-377-0977
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JV LUCAS PAVING

QUALITY « INTEGRITY « EXPERT WORKMANSHIP

LUCAS PAVING, INC.

THIRD GENERATION PAVING COMPANY

* Driveways
* Private Roads

e Tennis & Sports Courts

* Parking Lots
* Subdivisions
* Seal Coating

RESIDENTIAL + COMMERCIAL

It’s
Time to

Seal
Coat!

925-283-8027

%Lshnatwfz d‘%oma gﬁsat'zs & c?/.'s’zso

Oftering Complete
Systems, Upgrades &

Universal Remote Solutions

Proudly Serving The Lamorinda
Community Since 2002

Free-In-Home Estimates

925-209-7001

P.O.Box 365
Moraga, CA 94556

Residents Not So Happy About Happy Valley Pathway
By Cathy Tyson
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View of new Happy Valley Road Pathway near Franklin Lane  Photo by Cathy Tyson

arlier this year the City of
Lafayette followed their nor-
mal protocol and posted notices of
an upcoming meeting about side-
walk improvements in the Happy
Valley area. Very few residents at-
tended the meeting to review the
intended design and construction
of Happy Valley pathway modifi-
cations from Franklin Lane to Val-
lory Lane. When the pathway was
complete, residents weren’t happy
and asked that the new pathway be
reconfigured.
Given the current budget

crunch, the city is reluctant to re-
build the new pathway, especially
when the neighbors had a chance
to comment early on.

“Staff indicated to the City
Council that (the pathway) was
designed after consultation with
the neighbors at a publicly noticed
meeting, is fully compliant with
current standards and practices
and is consistent with similar fa-
cilities city-wide that have oper-
ated without any known history of
safety issues,” said Associate En-
gineer John M Luttropp.

Parents expressed their dis-
pleasure at a late October City
Council meeting. Because of
speeding cars and the edge of the
walkway abutting the road, resi-
dents feel that it’s dangerous and
would like the pathway modified.

Quite a few children use the
pathway on their way to Happy
Valley Elementary school. Since
the area immediately around the
school can be congested at pick-
up and drop-off times, many stu-
dents walk from Franklin Lane.

In order to solve the side-
walk dilemma a meeting was
held in November with con-
cerned residents, city staff,
Council Member Brandt Ander-
sson and Bill Bucher, President
of the Happy Valley Improve-
ment Association. Residents
came to an agreement on a num-
ber of issues; first, to paint the
existing asphalt berm white.
Second, as a temporary solution,
the neighbors have volunteered
to construct a temporary base
rock pathway on private prop-
erty away from the road and ex-
isting pathway, but will need to
get the approval of property
owners.

RESIDENTIAL & COMMERCIAL

B Exterior / Interior
B Exceptional prep. work
¥ Fully insured and bonded

(A Lic. 555600 W

T e

e |
MVCRemodeling.com
MicHAEL VERBRUGGE
CONSTRUCTION INC.

"RESIDING AND SERVING LAMORINDGA

o

v Baths
+ Kitchens

RESIDENTIAL REMODELING

¥ Room Additions
 Finish Carpentry

¥ Repairs - dry rot, water
and fire damage -

925.631.1055 55

What residents really want
is to have a permanent pathway
away from the edge of the road
that would require easements be-
yond the City’s right of way. This
option is estimated to cost $56,000
— although there is $16,000 in
grant money remaining from the
Happy Valley Pathway project.

Rumor has it a compromise
may be reached at the December
8th City Council meeting.

How Long Will The Turmoil Last?

This is a Great Time to Buy a Home?

By Steve Snyder

ow long will the turmoil in

the housing markets last?

This is the first time in our
country's history in which home
values have declined nationally
without a corresponding large rise
in unemployment. During the Great
Depression, the unemployment rate
wasaround 25% compared to ap-
proximately 6.7% today. Therefore,
the challenges being faced today
are different than the challenges that
were faced in the 1930s.

Today, states like Michigan
and Ohio have high rates of unem-
ployment and this is causing many
people in those markets to default
on their loans and go into foreclo-
sure. Those markets will not likely
rebound until the employment sit-
uation improves. On the other hand,
states like Florida, Arizona and Cal-
ifornia have stronger employment.
Home prices in those states have
declined largely due to unsustain-
able speculation on the part of in-
vestors  who  over-extended
themselves by betting that housing
prices would always rise. Those
markets have a large glut of in-
vestor-owned properties that are
going through foreclosure. The
downward pressure on housing val-
ues due to foreclosures will likely
last in most markets across the
country throughout 2009, and in
some markets, perhaps even
through 2010. This does not neces-
sarily mean that home prices will
decline for another 12-24 months.
This simply means that home val-
ues are not likely to recover very
quickly due to the downward pres-
sure on home prices.

How long will the turmoil
in the mortgage markets last?

The sub-prime market has
virtually evaporated and lending
guidelines have tightened signifi-
cantly. Interest rates on jumbo
mortgages and loans for borrowers
with unique situations are consider-
ably higher than loans for borrow-
ers who have smaller mortgage
balances, high credit scores, large
down payments, and long, steady
job histories. There are two factors
necessary for lending guidelines to
loosen back up: Housing market re-
covery - lending guidelines are
likely to remain very tight until
housing prices at least find a bot-
tom. This is because lenders, mort-

gage insurance companies and Wall
Street investors don't want to as-
sume the risk that homeowners will
walk away from their mortgage if
the home declines in value.

Clear rules and regulations -
lenders and Wall Street investors
today are very hesitant to be flexible
in their guidelines as long as the
rules of the game are still unde-
fined. There is a very large fear in
the marketplace among lenders that
they will be faced with large legal
liability if they extend loans to peo-
ple who may not be able to afford
the payments at some point in the
future. On July 14, 2008, the Fed-
eral Reserve issued new guidelines
that clarify the rules that lenders
must follow when evaluating a bor-
rower's ability to repay. This was
the first time since the credit crisis
began in July 2007 that lenders
have clear guidance on the rules of
the game. This should give lenders
a larger comfort level in creating
new loan programs and becoming
more flexible in their guidelines.
Obviously, "flexible" guidelines in
the coming months will be defined
differently than the reckless "flexi-
ble" of the past. Regulators are also
considering new rules for Wall
Street financial institutions and in-
vestors, and these rules should also
help in jumpstarting the mortgage
lending industry once again. There-
fore, lending guidelines will likely
become more flexible sometime in
2009.

This is definitely a buyer's
market! Negotiating power in this
market is greater than at any point
in the last several years. If you are
interested in buying a home for the
long-term, this is a great time to do

so. However, if you are a novice
looking to speculate in the real es-
tate markets, now is the worst time
to do so because this market is more
dangerous than ever. Only the truly
savvy investors will be able to nav-
igate the market today, but they
need to act quickly. There is so
much panic selling in the market-
place right now that the deals that
are available today will not likely be
around in the future. Of course,
there will always be deals available,
but the types of deals available
today are not going to last forever.
Everyone talks about buying low
and selling high, but hardly anyone
actually does it! Once the market
stabilizes, everyone will want to
jump in again and the best deals
will have disappeared.

As long as your time frame is
greater than two years, now is prob-
ably the best real estate buying op-
portunity in over two decades.

The best thing for you to do
is work with a team of professionals
to help you structure your home
purchase transaction in ways where
you could save the most money.
Strategies for you to consider in-
clude seller-paid closing costs,
maximizing acquisition indebted-
ness to create tax benefits, structur-
ing the down payment in the proper
way and other useful strategies.
Make sure you have a knowledge-
able Real Estate professional and
their team on your side!

Steve Snyder is a Mortgage
Consultant with RPM Mort-
gage in Walnut Creek.

He can be reached at
925-295-9322 or
ssnyder@rpm-mtg.com.

Lamorlnda Home Sales continued

!F i LAFAYETTE Last reported: 4

SOL A .~ LOWEST AMOUNT: $485,000
41__&1_ E' 4% HIGHEST AMOUNT: $1,372,500
im7n ., MORAGA Last reported: 0

4 _ﬁ LOWEST AMOUNT: $0

HIGHEST AMOUNT: $0

ORINDA Last reported: 4

LOWEST AMOUNT: $738,000

HIGHEST AMOUNT: $1,900,000

Cabinet Modzftcatwns

With over 25 years fulfilling custom needs, we can alter or modlfy
most cabinetry, while still utilizing your existing cabinetry for:

e Large Screen, HD/Plasma TV’s

* Oversized, built-in Refrigerators

* Redesigns/Alterations
Thinking about home, office, entertainment, custom cabinetry,
shelving, crown mouldings, baseboards, new doors or mantels?

We can help there, too!

925.827.1093 ©

Licensed Cabinet & Millwork Contractor #598395

aul Kephart Master Craftsman
www.TheCabinetMd.com

Home sales are compiled by Cal REsource, an Oakland real estate informa-
tion company. Sale prices are computed from the county transfer tax infor-
mation shown on the deeds that record at close of escrow and are published
five to eight weeks after such recording. This information is obtained from
“=public county records and is provided to us by California REsource. Neither
(al REsource nor this publication are liable for errors or omissions.

LAFAYETTE

3215 Andreasen Drive, $1,695,000, 4 Bdrms, 3062 SqFt, 1952 YrBIt, 10-31-08
3442 Black Hawk Road, $1,425,000, 4 Bdrms, 2910 SqFt, 1958 YrBIt, 10-31-08
3173 Diablo View Road, $1,450,000, 3 Bdrms, 2367 SqFt, 1964 Y1BIt, 11-5-08
917 Hough Avenue #3, $485,000, 2 Bdrms, 1038 SqFt, 1969 YrBIt, 11-13-08
3307 Sweet Drive, $685,000, 5 Bdrms, 1811 SqFt, 1953 YrBIt, 11-10-08

21 Topper Court, $1,372,500, 4 Bdrms, 1806 SqFt, 1945 YrBIt, 11-13-08

1163 Upper Happy Valley Rd., $700,000, 2 Bdrms, 970 SqFt, 1945 YrBlt, 11-7-08
ORINDA

200 Longview Terrace, $840,000, 4 Bdrms, 1442 SqFt, 1962 Y1BIt, 11-13-08

26 Muth Drive, $738,000, 3 Bdrms, 1804 SqFt, 1959 YrBIt, 11-13-08

108 Oak Road, $1,725,000, 3 Bdrms, 3377 SqFt, 2000 YrBIt, 11-7-08

570 Orinda Woods Drive, $1,900,000, 4 Bdrms, 2980 SqFt, 2005 YrBIt, 11-7-08
MORAGA none

UPHOLSTERY SPECIALIST

REFINISHING AND RESTORATION

* Slipcovers * Pillows ¢ Window Cushions
* Custom Upholstery * Design Consulting
Marine - Commercial - Residential
Pickup & Delivery Available ¢ Free Estimates By Phone

M.R.S.

Family Owned And Operated For Over 55 yrs.
3418 Mt. Diablo Blvd., Lafayette

Mon.-Fri. 10-6, Sat. 10-2

(925) 962-0579




