
www.lamorindaweekly.com            925-377-0977 LAMORINDA WEEKLY Page:  Wednesday, March 4, 2009 7

General dentistry done with a cosmetic emphasis to
improve and enhance natural looking smiles.

Adults, Children, Nitrous Oxide, Implant Dentistry, Cosmetic
Dentistry, Invisalign Certified • Complimentary Consultations

Mary H. Smith,
D.D.S.

•
Cecelia Thomas,

D.D.S.
•

925.254.0824

FOR ALL YOUR REAL ESTATE NEEDS

Call today for a 
personal 

Rossmoor tour,     
informational packet 

and 
complimentary
lunch with us.

•   LAMORINDA Community •

 
Over 30 Years Combined Legal Experience 

 

Estate Planning     Wills & Trusts    Probate    Litigation  
 

2 Theatre Square, Suite 240                      Office: 925.258.9091 
Orinda, CA   94563                                               www.lclaw.com 

New Ownership

World Nails Salon
(formally Judy’s Nail Salon, Judy is still servicing customers)

625 Moraga Rd, Moraga  •  (925) 377-9997 or 9998
Tues – Sat: 10am -7pm  •  Sun: 10am-6pm • www.worldnailspa.com

FREE MANICURE
With purchase of  

Hawaiian 
Pedicure    For $30

Includes sea salt &
cooling masque

Deluxe 
Pedicure    For $40

Incl. sea salt & cooling
masque + 10min massage

A Fresh Look at Lamorinda Real Estate

Julie Barlier
(925) 588-4300

jbarlier@rockcliff.com
www.JulieBarlier.comRealtors

]A eÉv~vÄ|yy

Blending both my international experience and local expertise, 
I have my finger on the pulse of Lamorinda.  Visit me on the web at
www.JulieBarlier.com.  Here you will find the latest listings featured
throughout the area to help you gauge market trends or find the
home of your dreams.  

My commitment to you is to make your real estate 
experience a complete success.

Bilingue anglais-français

Orinda Council Supports 
55% Threshold for Local 
Tax Measures
By Andrea A. Firth

The biggest financial chal-

lenge facing Orinda is how

to fund the City’s $120 million in

infrastructure needs—this is no

secret. Residents regularly dodge

potholes and for two years run-

ning Orinda’s roads have had the

distinction of being named the

worst in the Bay Area. Twice the

City has placed infrastructure

bonds before the voters and failed

to obtain the required 2/3 ap-

proval by a narrow margin. City

Council, staff, and Task Force

volunteers continue to strategize

ways to obtain grants and addi-

tional revenue sources to address

the infrastructure needs, and the

problem persists. Most recently

the Council worked the legisla-

tive angle.

At the February 17th City

Council meeting, the Council

adopted a resolution in support of

a bill authored by California State

Assembly Member Jared Huff-

man that would amend the Sate

Constitution and lower the voter

threshold to 55% for special local

taxes. Currently, local taxes re-

quire a 2/3 voter approval—a bar

that is often difficult to reach.

[Local taxes used to finance

school facility improvements are

an exception and require a 55%

voter approval—a change ap-

proved through Proposition 39 in

2000.]

According the Mayor Sue

Severson, the Contra Costa May-

ors Conference has begun to ex-

pand its advocacy efforts. Civic

leaders cross the County have

been encouraged to take a more

active role in support of legisla-

tion that will enable cities to re-

tain greater local control for

priorities that they have estab-

lished. To that end the Council

considered and adopted the reso-

lution in support of  lowering the

voter threshold, however the

Council’s action will not amend

the 2/3 requirement—that will re-

quire approval by the State legis-

lature and a statewide vote.

What’s it Worth?
Appraisal Event Held at Orinda Theater
By Andrea A. Firth

Lafayette resident Lisa Albert

turned up at the appraisal

event held in Orinda’s Theater last

week with a large painting of farm-

ers working in a rice paddy. “It’s

not quite the style of our home, but

I was curious to find out more

about it,” Albert said of  the paint-

ing that had been hanging in her

home for years. 

As she presented the paint-

ing to Jane Alexiadis, an appraiser

with Michaan’s Auctions, Albert

shared some interesting back-

ground, or provenance in antique

terms. Albert and her husband re-

ceived the painting from her hus-

band’s parents. Albert’s in-laws

had lived in the Philippines during

World War II and were both

POWs. They survived the War but

lost all their possessions and home

and returned to the States to settle

and rebuild their lives. The couple

went back to the Philippines in the

late 1940’s to try to revive their

shipping company and purchased

this painting by the well-known

Philippine artist Fernando Amor-

solo. Alexiadis was familiar with

Amorsolo’s work and had done

some research in advance, so she

was able to provide Albert with

background on the artist, examples

of his work, and an approximation

of the painting’s value.

“Ideally we are provided

with some information about the

painting or item we are trying to

appraise,” explained Alexiadis,

“but there are many different ways

to solve the mysteries that sur-

round the pieces we evaluate.” As

an example, Alexiadis explained

that she sometimes consults with a

horticulturist or botanist to identify

the plants in a painting to help her

to pinpoint the location and period

of the scene depicted. Michaan’s

appraisers can often provide an

evaluation on the spot or will fol-

low up via email or phone after

getting further information.

Michaan’s Auctions holds

weekly appraisal events at their

showroom in Alameda. This was

the first time that they hosted an

appraisal event in Orinda, and sev-

eral area residents made appoint-

ments in advance for evaluations

of decorative art including an old

violin, a set of silverware, cocktail

shakers, and Asian fine art and

prints. The appraisals are free, and

Michaan’s can facilitate the sale of

items through their monthly Estate

and Annex Auctions. Michaan’s

will hold their next appraisal event

at the Orinda Theater on Thursday,

April 23rd from 11 a.m. to 2 p.m.

For more information got to

michaans.com.

Michaan's Appraiser, Jane Alexiadis, with Lafayette resident Lisa Albert 
Photo A. Firth

It was standing room only for

the presentation, “Fundraising

in Today’s Economy,” sponsored

by the Lafayette Community

Foundation.  “We want to bring as

many resources to the community

as we can,” said emcee Anne

Grodin, Foundation Board Mem-

ber.  The Community Foundation

supports projects that promote the

civic, cultural, educational and en-

vironmental health of Lafayette.

Helping other non-profits is right

up their alley.  Since 2000 they

have given over $141,000 to sup-

port a long list of community non-

profit organizations.

“It was a wild success,” said

Grodin noting this event was the

first of its kind for the foundation.

“We found there was a great need

for information in the community.

We feel this is part of our mission,

expanding philanthropy and giv-

ing locally.”  

Recognizing that the many

non-profits they’ve supported

over the years are feeling the fi-

nancial pinch of the current eco-

nomic downturn, the Community

Foundation recognized this was a

perfect opportunity to put together

a free seminar that would offer ad-

vice and tips from Bay Area

fundraising experts.

Sara DuBois, Director of

Development of the East Bay

Community Foundation sug-

gested that “fundraising is really

all about relationships.”  She ac-

knowledged times are tough, but

recommended being pro-active

and going to donors to maintain a

relationship even if the money is

not there now.  “Don’t treat

donors like an ATM – keep them

in the loop with e-mail and

newsletters.”  She also suggested

seeing if there are other non-prof-

its to partner with to increase effi-

ciency and for larger

organizations, bequests a good

option for donors who can’t give

now. 

“It’s definitely a time to go

out of your way to thank donors

and to develop a sense of urgency

– why it’s important to give now,”

said Jan Berckefeldt, Executive

Director of the Maybeck Founda-

tion.

One tip offered by Linda

Peterson, a Communication Con-

sultant with Peterson, Skolnick &

Dodge is to hone your story to its

absolute essence, “say what you

do and why it matters.”  She also

suggested emphasizing donor

needs that only donors can fill and

reiterated the notion of cultivating

relationships.  She had the audi-

ence in stitches with rules of en-

gagement regarding the courtship

of a potential donor. 

The one thing all the panel

experts agreed and joked upon

was the over-used phrase “in

today’s tough economic times,”

and suggested instead emphasiz-

ing the importance of continuing

support.  

Fundraising in Today’s Economy
By Cathy Tyson




