
Each year high school students

make serious college applica-

tion mistakes that are both heartbreak-

ing and avoidable. Here is my best

advice condensed into seven tips to

help you demonstrate sincere, strong

and consistent interest with a shorter,

more cohesive set of schools.  

1.    Balance Your College List.

Many students apply to many highly

selective schools and risk rejection

from all of them. The trick is to create

a list that is balanced by admission

probability. I call the three college cat-

egories Low, Medium and High Prob-

ability to emphasize admission

chances as a critical factor in building

a list. Your list should include no more

than 2-3 low probability or reach

schools – these are competitive

schools where many talented students

are denied admission. Next, your list

should be anchored by a solid core of

schools where your GPA and test

scores fall squarely within the mid 50

percent of applicants who were ac-

cepted last cycle. Then your list should

include 2-3 colleges where you have

a high probability of admission – these

are colleges where your academic pro-

file places you in the top 25 percent of

last year’s admitted applicants.  Each

college on your list should be one you

would be delighted to attend. To get

information about your admission

chances, go to collegedata.com and

click on College Chances.

2.   Apply in Moderation. Colleges

may improve their rankings with

record-setting numbers of applica-

tions, but applying to too many col-

leges does not help students at all.  It’s

tough to write well-conceived and

thoughtful applications for too many

different colleges. Looking at the big-

ger picture, you are adding to the

frenzy of college admission by mak-

ing it harder for colleges to predict

who will accept offers of admission.

Many colleges react to their success

at recruiting record numbers of appli-

cations by creating longer waitlists.

Some colleges respond by trying to

assess student interest by adding more

essay questions; many ask students to

list all colleges they are applying to.

A smart student will build a short col-

lege list with common threads that re-

flect the careful research you have

done to find colleges that are a good

match for you.  About eight well-re-

searched schools is a good number. In

California, a student who applies to

the UC system can count the UC just

once, since the same application ap-

plies to all campuses.

3.   Take Time to Complete Each

Application. Colleges take your ap-

plications seriously and so should

you.  Be sure to set aside enough time

to complete each application to the

best of your ability.  Avoid procrasti-

nation and do some work on your ap-

plications each week through fall

cycle.  It helps to set up an application

timeline.  Get your EA and ED (if you

are applying early) school applica-

tions completed first, then move on to

the next set of applications, those due

on or before Dec. 1 for example.  The

final set of applications may be com-

pleted after winter break, or whenever

the regular decision deadline indi-

cates.  Remember, you can submit

your application when the application

cycle opens; there is no need to wait

until the last minute! 

4.   Follow Instructions. Read

everything carefully and be sure you

follow instructions to the letter.  If you

are uncertain, use the help email or

call center to ask questions.  It can

take up to 24 hours for someone to re-

spond and sometimes the response

does not clear up your uncertainty.

Leave enough time to ask another

question or call the college or call

center directly for assistance.  This is

another reason why it is so important

to leave sufficient time to prepare

your applications.  

5.   Preview Your Application. This

step ensures that your carefully con-

structed written work gets sent to the

admission staff the way you intended.

When you have completed an appli-

cation be sure to preview it.  Then ask

a trusted advisor, parent or teacher to

review it one last time to catch errors,

and make sure everything is order.

6.    Demonstrate Early Interest.

Stealth applicants are those who do not

show interest early on and then apply

to a college. Among students with sim-

ilar credentials, the ones who demon-

strate early interest are far more likely

to be offered admission. There are

dozens of ways to show sincere, strong

and consistent interest – for example,

visit, write, interview, attend college

rep sessions at your high school, and

attend regional presentations. 

7.    Ask Promptly for Letters of Rec-

ommendation. Ask your favorite

teacher(s) early if s/he will write you a

letter of recommendation. Give your

teacher enough time and support to

write a complete and thoughtful rec-

ommendation letter.  Ask to meet and

discuss the activities you are involved

in outside of the classroom, share your

college aspirations and tell your teacher

how his or her class inspired you.  

Applying to a UC?
More specific information from Eliza-
beth LaScala about how to tackle the
University of California application is
available on our website.  To read the
full column, visit www.lamor-
indaweekly.com, and search “How to
Tackle the UC Application.”
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Lafayette, Here We Come!
By Sophie Braccini

Adate to celebrate in Lafayette is Sept. 6 – the birth-

day of the marquis who gave the city his name.  This

year, Catherine Jolivet, the dynamo director of French for

Fun School, took the opportunity to organize a party on

the Plaza, next to the marquis’ statue, and to start drum-

ming support to revive the Langeac Society. 

      

What is the Langeac Society?  It is named after

Langeac, the small French town where Gilbert du

Motier, marquis de Lafayette was born 256 years ago.

In the ‘80s and early ‘90s a group of Lafayette Fran-

cophiles worked with city officials, and a Sister City

agreement was formed.  Unfortunately, members of the

Society moved on or aged out, and the activities dwin-

dled.  However, the Sister City status still exists and Jo-

livet wants to give it new life.  

      

She enrolled the support of Lafayette Chamber of

Commerce Executive Director Jay Lifson, who is always

ready to help, and got approval in June from Mayor Mike

Anderson and Town Manager Steve Falk.  At the same

time, Jolivet’s mother visited with Langeac’s officials and

found similar enthusiasm. 

      

The birthday party was just a first and Jolivet has

many more ideas to revive the relationship with Langeac,

including cultural trips, commercial relations, and ex-

change student opportunities.  She is also looking for vol-

unteers to help organize.  If interested, contact her at

madame@frenchforfun.com.

Lafayette’s statue was adorned with flowers Sept. 6,
courtesy of Whole Foods. Photo Sophie Braccini

Hearing Aids: Fact or False Advertising
By Amanda Kuehn

“Testing … 1, 2, 3 … Can

you hear me?”

      

For many Americans the answer is

“no.” According to the U.S. Depart-

ment of Health and Human Services,

17 percent of Americans report some

degree of hearing loss. That percentage

increases with age, reaching 47 percent

for adults 75 years or older. Hearing

loss is a fairly normal part of aging.

Paying $9,000 for a hearing aid is not.

      

“Some hearing aid dispensers

prey on senior citizens,” said Mau-

reen Neumann, program coordinator

for Lafayette Senior Services. “Peo-

ple are surprised when they’re told

what the price range is they should ac-

tually expect to pay.” In an effort to

combat the shadier side of this indus-

try, LSS organized “Hearing Aids

Fact vs. False Advertising,”a presen-

tation that was held last Thursday,

Sept. 19. The presentation was led by

Valerie and Gregory Fitzgibbons, au-

diologists from Diablo Valley Ear,

Nose & Throat.

      

During the presentation, the

Fitzgibbons educated 30 audience

members on the anatomy of hearing

loss and the tools and tactics that can

help them combat it. “We cannot re-

store your hearing back to normal,”

said Valerie Fitzgibbons. “A hearing

aid is an assistive device. [It] is going

to help you hear, but you and your

family need to work with it.”

      

The Fitzgibbons recommended

several specialists in the area, noting

that, “When you’re working with a

hearing aid, you need to be able to go

back conveniently for multiple fol-

low-ups.”

      

“We want you to find somebody

good,” Valerie Fitzgibbons said.

“Even if that isn’t us.”

      

In the second half of the presen-

tation, Gregory Fitzgibbons shed

some light on common scams and

tactics in the hearing industry. “There

are good dispensers and bad dis-

pensers,” he said. “There are good au-

diologists and bad audiologists.”

      

You should never purchase a

hearing aid without a hearing test.

Hearing loss, much like eyesight,

varies from person to person and a

hearing aid should be custom-tuned

to your needs. “A consultation should

be extensive and educational,” added

Valerie Fitzgibbons. “You should

never feel a push [to purchase].”

      

“If an ad looks too good to be

true, it probably is,” Gregory Fitzgib-

bons said. He warned to be wary of

extremely low prices, trade-ins,

celebrity spokespersons, the MSRP

(manufacturer’s suggested retail

price) and ads that show asterisks or

mention re-stocking fees for returns.

Under the California Song-Beverly

Consumer Warranty Act, all hearing

aids should be returnable for a full re-

fund within 30 days of purchase. 

      

According to the Fitzgibbons, a

single entry-level hearing aid should

cost around $1,000. A high-end aid

should be no more than $3,200. 

      

Your needs will depend on your

hearing loss and lifestyle. “Most peo-

ple fall somewhere in the middle,”

Valerie Fitzgibbons said.

      

The earlier that hearing loss is de-

tected the easier it is to make adjust-

ments. Hearing screenings performed

by audiologists from Hearing Science

of Walnut Creek and Diablo Valley

Ear, Nose and Throat are offered

monthly through Lafayette Senior

Services. The 20-minute diagnostic

screenings, which cost $1 for mem-

bers and $3 for non-members, take

place on the first Wednesday of the

month from 1 to 2 p.m. in the Alder

Room at 500 St. Mary’s Road. You

can schedule your appointment by

calling (925) 284-5050.

Expert Tips for High School Students Applying to College
By Elizabeth LaScala, PhD

Elizabeth LaScala Ph.D. guides
college, transfer and graduate school
applicants through the complex
world of admissions. She develops
best match college lists, offers
personalized interview and essay
coaching, and tools and strategies to
help students tackle each step of the
admissions process with confidence
and success.  Elizabeth helps students
from all backgrounds to maximize
merit and financial aid awards.  Visit
www.doingcollege.com; Call (925)
891-4491 or email at
elizabeth@doingcollege.com.
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