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Digging Deep with Cynthia Brian   ...read on page D12

Long gone are the old days of plopping down a
double-wide trailer and sticking a couple of

plastic pink flamingos in the ground out front.
Today’s built-to-suit homes have clean lines and cus-
tomizable features.

          
While prefabricated home trends have come

and gone over the years, today’s building materials,
improved energy efficiency, and new manufacturing

techniques all coincide with the newest addition to
the pre-fab homes: the Internet.

          
“People can get what they want,” said Ben

Munday of Orinda, the proud owner of a prefabri-
cated home purchased from Connect-Homes. Two
homes, actually – Munday put the smallest model
out back to use as an office, although it still has a
bedroom, kitchen and bathroom. After Munday and

his wife, Sara, decided which company they wanted
to go with, they began selecting colors, fixtures and
appliances by cruising through the website and
clicking away.

          
“From my point of view, we loved Orinda,” he

said. But in many cases if you don’t have $1.5 million
to spend, middle-class families are often priced out
of the market. The Mundays’ two-story modern
home cost about $600,000, with the smaller home,
the company’s cheapest model, running another
$230,000.

          
Perhaps the most mind-bending aspect of the

new pre-fab homes is how quickly they go together.
In the old days, a double-wide size home took up
major highway space, often requiring a police escort,
lead and follow-up cars, tons of flags and “wide load”
signs. “It would costs thousands of dollars just for
transportation, and then you couldn’t just put it any-
where. A winding road or remote location was out
of the question,” Munday said.

          
The Mundays’ homes arrived in – get this –

eight shipping containers, “at a cost of hundreds of
dollars, not thousands,” Munday said. All the
kitchen and bathroom fixtures had been connected
at the factory. Connect-Homes builds its homes out
of its own factory in San Bernardino, so the trucks
packed up and left early in the morning, arriving in
Orinda just off Moraga Way at 9 a.m. the day before
school started in August for 6-year-old Max and 4-
year-old Zoe, who started pre-kindergarten. The
amazing thing: The homes were built by 2 p.m. – the
same day.
          ... continued on page D4

Pink Flamingos Not Included
Pre-fabricated homes again all the rage
By Chris Lavin

Jared Levy, below, and Gordon Stott, above, of Connect-Homes in front of a modular home in Orinda that
was built customized for the family then constructed on site. Photo Chris Lavin
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Lamorinda Home Sales recorded

Home sales are compiled by Cal REsource, an Oakland real estate information company.  Sale prices are computed from the county transfer tax in-
formation shown on the deeds that record at close of escrow and are published five to eight weeks after such recording.  This information is obtained
from public county records and is provided to us by California REsource.  Neither Cal REsource nor this publication are liable for errors or omissions.

City
LAFAYETTE 
MORAGA 
ORINDA

Last reported:
19
6

10

LOWEST  AMOUNT:
$640,000
$395,000
$480,000

HIGHEST   AMOUNT:
$3,750,000
$1,525,000
$4,050,000

LAFAYETTE
3268 Brookwood Drive, $1,359,000, 4 Bdrms, 3599 SqFt, 1964 YrBlt, 12-7-15; 

Previous Sale: $202,500, 12-19-86
3617 Cerrito Court, $750,000, 2 Bdrms, 818 SqFt, 1930 YrBlt, 12-10-15; 

Previous Sale: $750,000, 04-15-05
2447 Cherry Hills Drive, $840,000, 5 Bdrms, 2629 SqFt, 1963 YrBlt, 11-25-15
606 Francis Drive, $730,000, 3 Bdrms, 2025 SqFt, 1967 YrBlt, 11-30-15
1201 Franklin Lane, $821,000, 11-30-15; 

Previous Sale: $859,500, 10-21-15
660 Glenside Drive, $2,450,000, 3 Bdrms, 1952 YrBlt, 12-2-15; 

Previous Sale: $1,150,000, 06-07-07
4075 Happy Valley Road, $3,750,000, 4 Bdrms, 3710 SqFt, 1956 YrBlt, 12-10-15; 

Previous Sale: $2,965,000, 10-19-06
4157 Hidden Valley Road, $1,200,000, 4 Bdrms, 2334 SqFt, 1998 YrBlt, 12-2-15
3320 Las Huertas Road, $1,460,000, 4 Bdrms, 2173 SqFt, 1966 YrBlt, 12-3-15
1060 Leland Drive, $865,000, 4 Bdrms, 1617 SqFt, 1964 YrBlt, 12-9-15; 

Previous Sale: $669,000, 12-30-03
3249 Marlene Drive, $640,000, 4 Bdrms, 1449 SqFt, 1972 YrBlt, 11-30-15; 

Previous Sale: $420,000, 05-11-12
3784 Mosswood Drive, $1,010,000, 3 Bdrms, 1634 SqFt, 1950 YrBlt, 12-2-15; 

Previous Sale: $749,000, 04-15-13
3986 North Peardale Drive, $1,700,000, 5 Bdrms, 3682 SqFt, 1946 YrBlt, 12-2-15
3536 Oconner Drive, $1,280,000, 4 Bdrms, 2996 SqFt, 1989 YrBlt, 12-4-15; 

Previous Sale: $463,000, 08-02-90
1064 Orchard Road, $1,550,000, 5 Bdrms, 3665 SqFt, 1939 YrBlt, 12-9-15; 

Previous Sale: $450,000, 12-20-02
425 Read Drive, $1,075,000, 3 Bdrms, 1615 SqFt, 1959 YrBlt, 11-20-15; 

Previous Sale: $335,000, 02-15-91
0821 Reliez Station Road, $2,600,000, 4 Bdrms, 3059 SqFt, 1937 YrBlt, 12-1-15
3467 Stage Coach Drive, $1,970,000, 4 Bdrms, 3979 SqFt, 1988 YrBlt, 12-8-15; 

Previous Sale: $635,000, 12-13-88
13 White Oak Drive, $1,492,000, 4 Bdrms, 3068 SqFt, 1956 YrBlt, 11-20-15; 

Previous Sale: $470,000, 07-12-9
MORAGA
1086 Baitx Drive, $930,000, 3 Bdrms, 1688 SqFt, 1930 YrBlt, 11-25-15; 

Previous Sale: $227,000, 08-05-88
1369 Camino Peral #C, $395,000, 1 Bdrms, 951 SqFt, 1970 YrBlt, 12-4-15; 

Previous Sale: $400,000, 05-31-06
762 Camino Ricardo, $1,525,000, 4 Bdrms, 2259 SqFt, 1965 YrBlt, 12-10-15; 

Previous Sale: $775,000, 05-10-02
1174 Cedarwood Drive, $937,500, 3 Bdrms, 1631 SqFt, 1967 YrBlt, 12-9-15; 

Previous Sale: $260,500, 02-19-88
505 Chalda Way, $510,000, 2 Bdrms, 1114 SqFt, 1974 YrBlt, 11-25-15; 

Previous Sale: $439,000, 10-05-06
1223 Rimer Drive, $1,385,000, 4 Bdrms, 2290 SqFt, 1966 YrBlt, 11-24-15; 

Previous Sale: $906,000, 09-26-11 ... continued on page D13

VLATKA CAN HELP YOU WITH BUYING OR SELLING YOUR HOME.
WWW.BESTLAMORINDAHOMES.COM

VLATKA BATHGATE

IF I HAD A BUYER FOR YOUR
HOME WOULD YOU SELL IT?
Call me at 925 597 1573
Vlatka@BestLamorindaHomes.com
CalBRE#01390784

©2016 Coldwell Banker Real Estate LLC. All Rights Reserved. Coldwell Banker® is a registered trademark licensed to Coldwell Banker Real Estate LLC.  An Equal 
Opportunity Company. Equal Housing Opportunity. Each Coldwell Banker Residential Brokerage office is owned by a subsidiary of NRT LLC.  CalBRE License # 01908304

COMING SOON

SOLD IN 2015

5 Owl Hill Ct, Orinda

Offered at $3,295,000

155 Camino Pablo, Orinda

Offered at $1,578,000

774 Crossbrook Dr,
Moraga, Rep. Buyer

1635 Siskiyou Dr,  Walnut
Creek,Rep. Buyer

La Fond Ln, Orinda 
Represented Buyer

114 Lucille Way, Orinda 
Represented Landlord 

1 Culver Ct, Orinda
Represented Landlord and Tenant

117 Coral Dr, Orinda 
Represented Landlord and Tenant

97 Bunce Meadows Dr,
Alamo, Rep. Seller 

4056 Fiora Pl, Lafayette
Represented Seller 

3980 Clark Rd, 
El Sobrante, Rep. Seller 

5408 Heatherland  Dr,
San Ramon, Rep. Buyer

3523 Wild Flower Way,
Concord, Rep. Seller

35 Canyon View Dr,
Orinda, Rep. Seller

11 Muth Dr, Orinda 
Represented Seller

97 Oak Rd, Orinda
Rep. Seller and Buyer

2582 Oak Rd  #218, Walnut
Creek,  Rep. Seller

503 Woodminster Dr,
Moraga, Rep. Seller & Buyer

18 Bobolink Rd, Orinda
Representing Seller

67 Buckingham Dr, 
Moraga, Rep. Seller

1002 Santa Monica Ct,
Pleasant Hill, Rep. Seller 

Happy New Year! 



DUDUM REAL ESTATE GROUP

ANGIE GUERRA CULUM

925.209.5999

BEN MILLER

925.558.5744

JON WOOD PROPERTIES

JON WOOD: 925.383.5384
HOLLY SIBLEY: 925.451.3105

JANET POWELL

925.876.2399

SHERRY HUTCHENS

925.212.7617

TERESA ZOCCHI

925.360.8662

TINA FRECHMAN

925.915.0851

PROFESSIONALISM. INTEGRITY. RESULTS.

A REAL ESTATE EXPERIENCE THAT WILL HAVE YOU SOLD!

THE CHURCHILL TEAM

SERETA: 925.998.4441 
RANDY 925.787.4622

JULIE DEL SANTO
BROKER/OWNER

925.818.5500

MATT McLEOD

925.464.6500

CALBRE #01882902

WALNUT CREEK
1910 OLYMPIC BLVD., #100
WALNUT CREEK, CA 94596

O: 925.937.4000    F: 925.937.4001

LAFAYETTE
999 OAK HILL RD., #100
LAFAYETTE, CA  94549

O: 925.284.1400    F: 925.284.1411

Proud to be affi liated with
WWW.DUDUM.COM

Distinctive Properties

SHERRY HUTCHENS / BEN MILLER 925.212.7617 / 925.558.5744

1842 MAGNOLIA WAY, WALNUT CREEK  $899,000

SOLD

1725 JEANNE CIRCLE, MARTINEZ  $739,888

PEN
DING

TERESA ZOCCHI 925.360.8662

1867 HOLLAND DRIVE, WALNUT CREEK  CALL AGENT

COMING

SO
ON

JON WOOD PROPERTIES 925.383.5384  /  925.451.3105

Peter Paredero has joined Dudum Real Estate Group 
with a proven track record of excellence. We are 
excited to partner with him in his future success! 

WE PROUDLY WELCOME A 
NEW ADDITION TO OUR FAMILY...  

PETER PAREDERO
REALTOR®  |  CALBRE #01351308
925.787.8746
peter@peakequitygroup.com

HAMLIN ROAD, LAFAYETTE  $1,780,000

TINA FRECHMAN 925.915.0851

3 PASEO LINARES, MORAGA  $1,695,000

MATT MCLEOD 925.464.6500

PEN
DING

SOLD

9 JOSEFA PLACE, MORAGA CALL AGENT

MATT MCLEOD 925.464.6500

SOLD

REP
RES

EN
TE

D BUYER

3320 LAS HUERTAS ROAD, LAFAYETTE  $1,300,000

SERETA & RANDY CHURCHILL 925.998.4441  /  925.787.4622

SOLD
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INTERNATIONAL
DIAMOND SOCIETY

BAY AREA TOP 100

©2015 Coldwell Banker Real Estate LLC. All Rights Reserved. Coldwell Banker® is a registered trademark licensed to Coldwell Banker Real Estate LLC. An Equal Opportunity Company. Equal
Housing Opportunity. Each Coldwell Banker Residential Brokerage Office is Owned by a Subsidiary of NRT LLC. Real estate agents affiliated with Coldwell Banker Residential Brokerage are inde-

pendent contractor sales associates and are not employees of Coldwell Banker Real Estate LLC, Coldwell Banker Residential Brokerage or NRT LLC. CalBRE License #01908304.

Looking to sell or buy?  

Chad Morrison
Direct: 925.253.4650
Mobile: 925.330.1416

chad.morrison@cbnorcal.com    
www.sellinglamorinda.com CalBRE# 01905614

Now is a great time for both. 
Contact me for a free market 

analysis of your home.

Pink Flamingos Not Included ... continued from page D1

          “There were still some gaps, but you could walk
through and see what everything was going to look
like,” Munday said. Lego models take longer to put to-
gether. Instead, their home construction was more like
opening a pop-up children’s book. A time-lapse video
of the Orinda construction can be seen at
https://vimeo.com/147523892. And the company’s
website will give you an idea of how pre-fab homes get
sold at www.connect-homes.com.
          The process goes something like this, or at least
this is the way it worked for the Mundays. They found
a piece of land they liked. They weren’t sure it would
work for the company and the house they wanted, so
while they were in escrow with the land, Connect-
Homes representatives visited to see how the house
would be best located, watching for views and sun ex-
posure. Given the thumbs up, the Mundays closed es-
crow and spent three months building the foundation
to specifications, worked with utilities to get pipes and
electricity to the site, then waited for the arrival of the
containers.
          “It was surprisingly pretty easy,” Munday said.
          The result is a modern house with clean lines, and
most importantly to Munday, no cost overruns.
“Whenever you have new construction, or even a re-
model, the contractors come back and say, ‘this went
over our estimate,’ or ‘this took longer than we thought,’
and it ends up costing twice as much as they quoted

you in the beginning,” he said. “Frankly, I was shocked.
They sent me a bill for exactly what they said it was
going to cost.”
          Another thing he likes is that his choice is a safe
one in earthquake country. “This is safer than a regular

house,” Munday said. “Each model has a steel frame
and a slight bit of flex.”
          But alas, with all that metal and glass, pink flamin-
gos are not included.

Modular homes can come with outbuildings that serve as laundry or guest rooms. Photo Chris Lavin



Lauren Woolsey
License #01940797

Kelly Wood
License #01931711

Todd Green
License #01892818

Christine Curran
License #01896147

Sarah Kellar
License #01805955

Lamorinda's Best



314 La Espiral, Orinda, CA

Melanie Snow presents

Built in 1935, this one of kind family home is steeped with old 
world charm, style, and history. It is located in one of Orinda’s 
premier Country Club neighborhoods on a coveted, expansive 
.79 acre lot. The original owners enjoyed their long private 
driveway and the quiet, outdoor living and entertainment areas 
that this home so readily offers.

Spacious, at 2907 square feet, with 4 bedrooms, 3 ½ baths and 
an easy fl oor plan. Master bedroom suite and two bedrooms and 
bath upstairs, with one bedroom and bath on main level. Large 
playroom downstairs with full bath, laundry room, and separate 
entrance. Large, spacious living room, with kitchen and dining 
room looking out to a fabulous deck and large brick patio with 
authentic brick barbecue and grill. Filtered views and gardens 
that go on forever! Surrounded by an exquisite neighborhood, 
this mostly original condition property has all the space and 
potential needed to create your very own “forever” home.

Conveniently located in the Sleepy Hollow Elementary School 
District. HWY 24, BART, and downtown Orinda are just a few 
miles away.

Price: Upon Request

Coldwell Banker Previews
International Sales Associate

Cell: 925.360.0344
www.MelanieSnow.com
Melanie.Snow@camoves.com
CalBRE# 00878893

Member of Coldwell Banker’s Presidents International Circle,
Top 10 Producer Coldwell Banker Orinda Offi ce

Melanie Snow

©2016 Coldwell Banker Real Estate LLC. All Rights Reserved. Coldwell Banker® is a registered trademark 
licensed to Coldwell Banker Real Estate LLC. An Equal Opportunity Company. Equal Housing Opportunity. Each 
Coldwell Banker Residential Brokerage Offi ce is Owned by a Subsidiary of NRT LLC. Real Estate Agents affi liated 
with Coldwell Banker Residential Brokerage are Independent Contractor Sales Associates and are not employees of 
Coldwell Banker Real Estate LLC, Coldwell Banker Residential Brokerage or NRT LLC. CalBRE License #01908304.

Coming Soon ~ Rare Country Club Beauty



Office:  925-254-8585    ct@clarkthompson.com    
www.clarkthompson.com      

Call or email for a no obligation estimate  
of value on your home. 

                           

A COMMITTED, SKILLED AND ACCOMPLISHED BROKER WITH UNMATCHED KNOWLEDGE OF 

THE AREA’S REAL ESTATE AND COMMUNITY (WITH A LONG HISTORY OF NEIGHBORHOOD    

INVOLVEMENT AND GIVING BACK TO THE TOP-RATED SCHOOLS). 

 

32 Years  
Top Agent 

He’s All About 
Lamorinda 

Recognized as Lamorinda’s Leading Producer 

CALBRE# 00903367 
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Stylish Solutions
Making a Plan to Refurbish and Refresh
By Ann McDonald 

Ah, January – the perfect time for resets, clean-outs and editing. I love the month
of January from a design standpoint. Last year, we wrote about the deep clean

(see the Jan. 14 Lamorinda Weekly article “Stylish Solutions: The Intrinsic Nature of
Deep Cleaning and Design” in the online archives) and this year I wanted to share our
inside tips for developing your own yearlong home accessory update calendar.

           
Every year our design clients ask questions about how to update realistically with

manageable time frames and budgets.

           
Just like you allocate time and funds for things like hair color, oil changes or clean-

ing supplies, taking the initiative to budget out accessory updates goes a long way to
gaining mastery over your home. It no longer feels out of control when you realize it’s
OK to spend “x amount of dollars” and “x amount of time shopping” on simple beauty
during the year.

           
Some clients like the monthly approach, but I have found, for most, setting aside

time to shop and money for each quarter of the year is more realistic. That way if you
decide to host a spring party, you aren’t robbing from March to pay April, but instead
have a larger allocation of both (time and money) for the “first quarter” to purchase the
niceties you were hoping for.

           
First, divide the year into quarters. Just like a well-run business, a well-run home

has seasons. Remember, this is not the line item for the deep clean or the changing of
the dryer filter, this is for the seasonal updates you need to make so your home doesn’t
look dated.

           
I like January through April (different from financial quarters to accommodate for

Easter), then May through June, July to September and October to December.

           
One of the keys: Push yourself outside your normal limits of style. It’s OK to start

small at first. Do you always purchase plaid? Try a contemporary style in a pillow or
something non-committal. These small increments of money and time allow for great
experimentation. If you are really unsure, experiment in guest rooms and home offices,
where you can go and visit your new styles rather than live with them every day.

           
How to determine numbers? Use a simple per square foot model. If you allocate

approximately $1 to $5 per square foot to update accessories throughout the year, for a
600-square-foot family room/kitchen area, you would be setting aside approximately
$3,000. That budget would be used for everything from updated pillows, throws, ac-
cessories and books for shelves, an ottoman or even an extra chair and side table.

           
Many clients with larger homes used for entertaining may set aside up to $15 per

square foot for accessory updates throughout the season and more.

           
... continued on page D10

The photo above is one example of a great seasonal update. Indoor/outdoor so it
can move from family room to outdoor patio, with heavy use – it bridges the gap
for people who normally purchase very traditional patterns. This contemporary pil-
low would work well partnered with a tartan or floral or solid.

Photos Couture Chateau LLC

A Moraga client had a plate as a family heirloom, and found these bunny plates
that matched the color palate in a nice home-store catalog to possibly use season-
ally, after the design of their kitchen is completed. For seasonal, inexpensive up-
dates, this is an ideal influx of non-committal pretty.



Karen Richardson Group 
CalBRE#01407557 
Direct: 925.639.3904 
KarenRichardsonGroup.com 
Karen@karenrichardsongroup.com  

Represented Both Represented Seller Represented Seller Represented Seller Represented Buyer Represented Buyer 

Represented Seller Represented Seller Represented Buyer Represented Seller Represented Buyer Represented Both 

Just a few  
of our 2015 Sales... 



           
A great exercise if you are unsure and have never done a line item or calendar for such things is to take a few

hours and review your purchases from last year, or use a nice home catalog like Pottery Barn or a visit to Home
Goods to come up with a baseline you are comfortable with.

           
Write down the items you might like to incorporate and add up the totals. You might be surprised at

how quickly those numbers add up. While I love HGTV and the other design networks, the numbers are not
always so forthright. Sponsor heavy shows, no tax and deep discounts are most often the reason for the low num-
bers. It is best to not use those programs as guidelines for your Lamorinda accessory updates or budget numbers.
Use real time retail stores for baselines. That way, if you spot a bargain, you will be confident to jump on it because
you will have done your homework.

           
Give yourself some time to have fun with this process. We once brought a group together in a workshop

to add up a typical room of accessories only, out of a nice, but medium-priced home store catalog. It was a great
exercise. It also showcased visually how you can pull a picture out, circle the items you like and then recreate that
same look in your own home, all while knowing precisely what it would cost to achieve that look.

           
Tip: No need to reinvent the wheel. These large stores with beautiful catalogs hire excellent stylists, use

their visual expertise and translate what you like from them into your own home.

           
Remember my strong feeling about colors, and use one of the color apps on your phone. Simply take a photo

and let the app show you what will work and what won’t.

           
Let me know how it goes! Just this past week, I used part of my first quarter budget to bring two new flower

pots, a new candle and a sweet gold bird acces-
sory to my desk at home. The simple fresh change
of colors and display has energized me. Next? I’m
looking at a teapot and new cup to match, along
with some fresh pillows on the sofa I see from my
desk. Not a lot of money, but simple and refresh-
ing, and hopeful for the New Year.

           
Let me know how it goes and what you find

this first quarter.

           
For more information on Couture Chateau

LLC and how we can help you with your home
redecorating, visit www.couturechateau.com. 
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Ann
McDonald,
IIDA, NAPO,
is the
Founder/CEO
of Couture
Chateau, a
luxury interior
design firm in

Orinda. For a complete blog post including other
design ideas, visit www.couturechateau.com/blog

New Lafayette  
Listing for the New Year

809 Rosedale Ave, Lafayette  
Centrally located in downtown Lafayette, 
this mid-century 3 bedroom, 2 bathroom 

home is just steps from nearby 
Lafayette Elementary School (check 
for availability), Stanley Intermediate 
(check for availability), regional trails, 

restaurants, shopping and transportation!

O�ered at $799,000

925.878.5050
Jay@JayWilliams.Biz
License #: 00868489

Jay Williams

Visit 809Rosedale.com  
for more details!

pacificunion.com

Making a Plan to Refurbish and Refresh
... continued from page D8

We pulled the
color wheel out
using a simple
app to match
the colors in
this heirloom
plate.  I like it
because you
can easily see
how the colors
work, even
though at first
glance the pat-
terns might not
seem like a
good fit for a
space.



Kyle Davis
Mortgage Consultant/Owner/Partner
Lamorinda Resident Since 1995
CalBRE License #01111347/NMLS #274107

Direct: 925-314-5299   Kyle@Stonecastle-LHF.com

This is not a loan commitment, nor is it a guarantee of any kind. This
comparison is based solely on estimated figures and information available
at the time of production. Interest rate is subject to borrower and property
qualifying.
Stonecastle Land and Home Financial, Inc. is an Equal Opportunity Lender.

319 Diablo Rd., Ste 103 • Danville • CalBRE Lic. # 01327738, NMLS#280803

Fixed Rates to $417,000   Fixed Rates to $625,500
RATE             APR            RATE          APR

30 Year Fixed 3.875% 3.875% 4.000% 4.000%

15 Year Fixed 3.125% 3.125% 3.375% 3.375%

RATES ARE NEAR ALL TIME LOWS!
30 YEAR FIXED RATE TO $2,000,000!

3.875% /3.990% APR
GREAT CONFORMING RATES!

“PROVIDING PREMIER LOAN PRODUCTS AND SERVICE FROM THE MOST
EXPERIENCED AND SOLUTION-ORIENTED PROFESSIONALS IN YOUR COMMUNITY.”

Call 925-314-5299 for Today’s Quote!
925.998.9501
vvarni@pacunion.com 
www.RattoandRatto.com
License #: 00900621 | 01361537

Paul & Virginia Ratto

Offered at $2,850,000 • 15HilldaleCourt.com

15 Hilldale Court, Orinda
�is fabulous property consists of a 5 Bedroom, 4.5 Bathroom, 5,270± square 

foot home on 2 levels sited on 1.53± acres of park-like grounds featuring a 
large circular paver driveway, lush lawns, exterior lighting, fountains, beautiful 

gardens, numerous patio spaces and an outdoor kitchen. Relax around the pool 
and spa or challenge yourself on the full-size tennis court. All this plus nearly 

200 producing Merlot grapevines for the discerning wine enthusiast.

Wendy Holcenberg
wendy@holcenberg.com

925.253.4630
CalBRE#00637795

Michelle Holcenberg
michelle@holcenberg.com

925.253.4663
CalBRE#01373412

WWW.HOLCENBERG.COM
Client satisfaction: a family tradition

©2016 Coldwell Banker Real Estate LLC. All Rights Reserved. Coldwell Banker® is a registered trademark licensed to Coldwell Banker Real Estate LLC. An
Equal Opportunity Company. Equal Housing Opportunity. Each Coldwell Banker Residential Brokerage Office is Owned by a Subsidiary of NRT LLC. Real
estate agents affiliated with Coldwell Banker Residential Brokerage are independent contractor sales associates and are not employees of Coldwell Banker

Real Estate LLC, Coldwell Banker Residential Brokerage or NRT LLC. CalBRE License #01908304.

New Years Resolution #1
Get your house in

shape...to sell in 2016
Call us today so we can

develop a plan to meet your
new year's goals. From

decluttering to house and
landscape preparation, we have
the people to help you get
where you want to be.

We will handle the details.
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Digging Deep-Gardening with Cynthia Brian 
Houseplant Happiness
By Cynthia Brian
“I couldn’t wait for success ― so I went ahead without it.”  ~ Jonathan Winters

It’s raining, it’s pouring, the old man is snoring. And, oh, how happy we are all!
As those of you who have been reading this column know, I am not usually a
fan of winter because I adore basking in the sunlight of gardening bliss. But

this January I am singing in the rain because raindrops keep falling on my head.  El
Nino translated means our natural surroundings are finally receiving a well deserved
soaking. 

          
Since it is wet and cold outside, we will bring the healthy spirit of the outdoors

in with beautiful houseplants. Many plants that we relish as indoor specimens grow
wild in the tropics or warmer climates south of the equator. To start the year out
with wellness as a resolution, we can provide physical and psychological benefits to
our families by introducing the bold shapes, exotic foliage, and cool colors of house-
plants. Inside plants absorb more than 87 percent of volatile organic compounds,
including formaldehyde, benzene, and xylene from the air we breathe. VOCs come
from newer, more energy-efficient buildings as well as household cleaners, carpeting
off-gasses, drapes, furniture, and personal care products including hair spray and
nail polish. The Environmental Protection Agency reveals that indoor pollution can
be five to ten times greater than the outdoors. 

          
Houseplants to the rescue! 

          
Contrary to what many people believe, houseplants are extremely easy to grow,

maintain, and enjoy with just a little TLC – food, water, sunlight and singing, if you
so desire. Different plants require various amounts of each. Choose the right plant
for your chosen location, then allow the healthy plant to take care of itself.

          
Some of the best plants to absorb airborne toxins include spathiphyllum, also

known as the peace lily, orchids, pothos, Chinese evergreen, philodendron and di-
effenbachia. All houseplants will clean the air and provide beauty.

                                                                                                              
... continued on page D14

Pots of cymbidium orchids and azaleas can live outside on the porch or be brought
indoors. Photos Cynthia Brian

The bright shiny anthuriums come in an array of colors, thrive indoors, and bloom
for months.
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ORINDA
16 Brookbank Road, $4,050,000, 6 Bdrms, 5874 SqFt, 1978 YrBlt, 12-3-15; 

Previous Sale: $345,000, 10-03-85
94 Brookwood Road, $480,000, 3 Bdrms, 740 SqFt, 1925 YrBlt, 12-8-15
630 Greystone Terrace, $1,350,000, 3 Bdrms, 2097 SqFt, 1974 YrBlt, 12-2-15; 

Previous Sale: $30,000, 08-13-73
37 Hillcrest Drive, $2,100,000, 3 Bdrms, 1290 SqFt, 1950 YrBlt, 11-20-15; 

Previous Sale: $755,500, 06-10-14
38 Hillcrest Drive, $1,282,000, 3 Bdrms, 1869 SqFt, 1952 YrBlt, 12-3-15
9 La Sombra Court, $2,000,000, 3 Bdrms, 1689 SqFt, 1948 YrBlt, 12-1-15; 

Previous Sale: $1,155,000, 03-24-15
56 Longridge Road, $800,000, 3 Bdrms, 1753 SqFt, 1950 YrBlt, 12-11-15; 

Previous Sale: $730,000, 08-20-04
10 Orchard Court, $1,125,000, 3 Bdrms, 2195 SqFt, 1942 YrBlt, 11-25-15
136 Ravenhill Road, $830,000, 2 Bdrms, 2216 SqFt, 1974 YrBlt, 11-25-15; 

Previous Sale: $334,500, 09-28-93
12 Tara Road, $1,050,000, 3 Bdrms, 2388 SqFt, 1980 YrBlt, 12-2-15

CA BRE 01902148

Management - Retail - Sales
Residential - Commercial - Leasing
510-758-5636 ppm4rent.com

Call us today for a complimentary consultation and 
discover the ‘fl uff’ difference. Simply the best!

Fluff Residential Staging and Design
925.385.8507•FluffStaging@gmail.com•FluffStaging.com

The very best home staging ...
Fluff Residential Staging & Design can make your home 
shine like no-one else can! From re-arranging and adding a 
few key pieces to your existing look to a full service install of 
a current, fresh, new appearance; Fluff is your “go to” staging 
expert who will showcase your home to appeal to the greatest 
number of buyers and ultimately produce the highest price.

925.932.5432
www.sewerinspections.com

Sewer InspectionsSewer Inspections && Cleaning Cleaning
Locally Owned & Operated

Video Inspections & Locating
Overfl ow Protection Devise Installation

38 Years of Experience 
Sewers Unclogged

Trenchless Replacements & Repairs

We let the video speak for itself!We let the video speak for itself!

Gen. Eng. Lic #971074



           
Scientific studies indicate that

houseplants keep us healthy in multiple
other ways including reduction in
headaches, colds, sore throats and stress
levels. Gardeners know that being in na-
ture is good for our bodies, minds and
spirits. Bringing the outdoors in during
the dreary months is a health booster, im-
proving creativity, cognitive skills, mem-
ory and problem solving. When you have
the heat on, the plants also act as natural
humidifiers relieving dried skin, chapped
lips and discomfort.

          
My favorite indoor plants include

the fiddle leaf fig for rooms with tall ceil-
ings. In its native habitat of Africa the fid-
dle leaf will grow to 40 feet, but indoors
it may reach 10 to 15 feet, living for three
decades or more. For longevity of
blooms, you cannot beat orchids or
bromeliads. They need almost zero care
yet flower for months on end.  Another

constant bloomer with bright shiny green
leaves is the peace lily. It tolerates all lev-
els of light and abuse and brings tranquil-
ity to any room. Pothos has to be one of
the easiest houseplants to grow. You can
snip off a piece, stick it in soil, water, and
let it do its thing.  At this time of year,
Christmas cactus are in full bloom. After
the blossoms are spent, put them outside
on a porch or patio until they bloom the
following season. Azaleas in bloom can
be put on patios, porches, and brought
inside as accents for short periods of
time. If you are looking for plants that
only need an occasional spritzing, buy
tillandsias, or air plants. They live on air,
literally. Palms, anthuriums, ZZplants,
and many more are all available at your
local garden center.

          
If you think you have a brown

thumb indoors, here is “the 101” on how
to be a pro:

1.       Before buying a plant, decide
where you will want it to be placed. Is it
sunny, dark, warm, or cold? Check plant
tags for the information you’ll need to
keep your plant happy. My measuring
trick for light is that if you can read a
magazine in the space, the plant can
grow in that low light. 
2.       Avoid putting any plants on or near
radiators, air conditioners, TVs, or drafty
areas. 
3.       Water only when the soil is dry an
inch below the surface. Stick a pencil in
the dirt and if it comes up dry, give your
plant a drink. Don’t over water. Yellow-
ing and dropping leaves is usually a sign
of too much moisture. Don’t drown your
plants or they will suffocate and die.
4.       Always have a saucer under every
pot and a protective element (a tile,
coaster, CD disk, cork) under the saucer
to prevent ruining furniture in the event
of spills. Don’t let plant containers sit in
excess water.
5.       Feed two or three times per year
according to the plant tag directions.
6.       Repot when root bound.
7.       Enjoy clean air and a prettier inte-
rior with your houseplants.

          
Houseplants are happiest when

temperatures are between 70 and 80 de-
grees Fahrenheit during the day and 10
to15 degrees lower at night, but thrive in
basically the same temperatures that
make humans comfortable. 

          
Don’t wait to be successful. Just

buy a few houseplants and breathe in na-
ture 365 days a year inside your home
and office. 
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Houseplant Happiness ... continued from page D12

This spathiphyllum peace lily is over 25
years old!

Rich red Christmas cactus thrives in-
doors.

Fiddle leaf figs are great for rooms with
high ceilings. Leaves are bright, shiny,
green.      Photos Cynthia Brian

Family owned in Moraga since 1987

925-376-6528
advancetree@sbcglobal.net  www.advancetree.com

& Landscaping

A primary goal of tree risk assessment is to provide information about the level of risk posed
by a tree over a specific time period. This is accomplished by having a qualified arborist from
Advance Tree Service determine the risks of failure. These two factors are determined by: 
1. Evaluating the structure conditions that may lead to failure; the potential loads on the tree;
and the trees’ adaptations to weakness- to determine the likelihood of failure.
2. Assessing the targets’ value and potential damage-to estimate the consequences of failure
and the likelihood that a tree or branch could strike people or property.             
So don’t wait until it’s too late, call your local Arborist at Advance Tree Service and
Landscaping to help you assess your risk today.

Advance Tree Service 
Your Authority on Trees and Landscape.

Follow us on Twitter (advancetree) and like us on Face Book
(ADVANCETREESERVICEANDLANDSCAPINGINC.)

Lic.: #611120

Your friendly neighborhood 
arborists Darren and Lew Edwards

ESTIMATING RISK OF TREE FAILURE
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Bl
ue Ridge

Landscape Company Inc.
Blue Jay Feldman

OWNER/OPERATOR

www.blueridgelc.com

DESIGN
INSTALLATION
IRRIGATION
DRAINAGE
STONEWORK
CONCRETE WORK
DECKS
FENCES
PATIOS
LAWNS
PONDS
CLEANUP &
HAULING

925-258-9233
cell: 510-847-6160

LICENSED
INSURED
Lic# 818633

Cynthia Brianís Mid-Month
Reminders

PRUNE roses, berries and crape myrtles this month. Buy
bare-root roses locally or to order the David Austin Eng-
lish roses, go to http://www.DavidAustinRoses.com.
Use promo code UHA for 20 percent off your order
through Feb. 19. 

TREES cleanse the air, filter water, clean the air, provide
shade and habitat for wildlife. Learn more about the ben-
efits of trees at http://www.AmericanForests.org.

SUBSTITUTE eggplant for any meat dish. Burpee has
developed a new flavorful eggplant called “Meatball”
with a density and texture that makes it taste like a ham-
burger, eggplant steak cutlet, and can be used in any
recipe calling for meat.

ASHES from your fireplace can be added to the compost
pile when you clean your hearth. Make sure they are cold
or pour water into the bucket before pouring into the bin.

PLANT arugula in a pot for winter salads. Seeds grow
quickly and the bitter leaves add zing to your dishes. 

Welcome the rain and bring health and wellness into
your home for the New Year because, baby, it’s cold out-
side!

Happy Gardening and Happy Growing!

©2016
Cynthia Brian
The Goddess
Gardener
Starstyle®
Productions, llc
Cynthia@GoddessGardener.com
www.GoddessGardener.com
925-377-STAR
Tune into Cynthia’s Radio show at 
www.StarStyleRadio.net
I am available as a speaker, designer, and consultant.

Cynthia Brian
gets her 15
minutes by the
fountain.

Celebrating over 20 years of service in Lamorinda. Bonded – Licensed & Insured License# 702845 C27 & C53
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Winter Rose Pruning Workshop
Saturday January 30th 10:00 a.m.
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ORINDA ORINDA MORAGA MORAGA

40 Dos Osos  Incredible
Orinda, San Pablo Dam, Mt.
Diablo views + abundance of
nature surrounds this supersized
parcel bordering EBMUD land.
Once in a lifetime opportunity
raw land sale.   

$489,000

86 La Espiral
Situated in heart of one of
Orinda's most coveted &
sought-after neighborhoods.
OCC custom built
contemporary, 4bd/2.5ba home
on .69 acre with views of the
East Bay Hills! $949,000

589 Augusta Drive
Fabulous Moraga Country Club.
All member benefits. Single
level detached home along 1st
fairway. 3bd/2.5ba, 2687sf,
family room off spacious
kitchen. Excellent schools.

$6,000/month

491 Woodminster Drive 
Great unit in desirable
Woodminster complex. Spacious
home w/formal living & dining
rm, family rm/kitchen combo,
hwd flrs. 2 decks, attached
garage, lovely view of open
space. $659,000

MORAGA LAFAYETTE LAFAYETTE LAFAYETTE

176 Calle La Mesa 
Super opportunity in
Campolindo. 4 bedroom, 2
bathroom home on .4 acre lot.
Peaceful location with flat yard
and views. Ready for your
inspiration!

$895,000

1000 Hawthorn Drive 
Wonderful 3 bed/2 bath
traditional home in the heart of
downtown Lafayette. Remodeled
kitchen w/large island,
marble/Corian countertops.
Hardwood floors. Park-like yard. 

$1,185,000

3402 Black Hawk Road
Wonderful Springhill Valley
nghbrhd located in a serene, park-
like setting on .59 acres. 3bd/2ba
w/hwd flrs, vaulted ceilings in
living rm, family rm off kitchen.
Walk to schools, trails.

$1,188,000

5 Burton Vista Court
Spectacular 7bd/9+ba, 8986sf
Estate w/luxury amenities in
grand oversized spaces. Premium
2.25ac parcel w/sport court, sun-
drenched pool, pavilion
w/kitchen, dressing rms &
showers. $6,595,000

PLEASANT HILL WALNUT CREEK WALNUT CREEK WALNUT CREEK

20 Whitfield Court
Great 2.58 acre parcel at top of
knoll w/views of Mount Diablo &
ideal privacy. Truly special
setting sites for development
zoned R-10 & R-15. Wonderful
opportunity for investment.

$1,750,000

1501 Canyonwood Court #2
Fabulous Sonoma Wrap
w/2bd/2ba + washer/dryer in
unit. Cultured marble countertops
in kitchen/baths. Elec. chair lift at
stairs. Rear veranda enclosed,
side veranda open. Views.

$365,000

887 Amberwood Court
Beautiful New Construction
Single Story Home (one of five)
in desirable cul-de-sac
neighborhood. 4 Bed/3.5 bath,
den, chef ’s kitchen w/great room.
Corner lot. Ideal location.

$1,570,000

31 Hanson Lane
Beautiful Single Story New
Construction in Walnut Heights
nghbrhd. On .43 flat acre, 4
bd/3.5ba, den, chefs kitchen,
hdwd flrs. Backs up to Shell
Ridge Open Space & elementary
school. $1,700,000

For Lease New Listing

New ListingPendingPending

Pending Sold New Listing




