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Digging Deep with Cynthia Brian   ...read on page D12

Residential real estate often comes in two va-
rieties: move-in ready and do-it-yourself.  In

the former, the house is usually available for occu-
pancy shortly after close of sale.  Yet some clients
prefer to work literally from the ground up, by lo-
cating and buying a lot, and then building.  

          
“Several of my clients got so frustrated with

trying to buy an existing home and losing out in
multiple offer situations that they pursued the idea
of buying a lot and building their own home,” ex-
plains Diane Reilly of Orinda’s Alain Pinel Realtors. 

          
Reilly, who has subdivided parcels of land in

Butte and Plumas counties, says “there are many
things to consider when purchasing land to build a
home.” As this story went to press, the multiple list-
ing service showed a total of 19 Lamorinda land or
lot properties for sale, ranging in price from $90,000
to $4 million. In that same period there were 28
houses for sale. 

          
Cary Amo of Bay Sotheby’s International Re-

alty says agents can be unfamiliar with raw land pur-
chases and some clients arrive “blissfully unaware”

of the challenges they face converting raw land or
even a lot into home sweet home. Before Amo takes
them out, he gives his prospective clients a crash
course in reality. 

          
“If it doesn’t put the fear of God in them, then

it should,” he says. 

          
Unlike a home purchase, the cost of a lot is

usually a cash deal. In his 25 years in real estate, Amo
says he has found only one bank willing to offer
loans on raw land, and then only if the purchaser
commits to 30 percent down. Lots priced under
$500,000 generally require a road to access the
building site, which may necessitate costly bedrock
excavation or retaining wall construction which can-
not be done from November to April, so timing the
groundbreaking itself is important. In addition to
soil and engineering studies, other so-called non-
construction related “soft costs” might include tree
removal, slope feasibility studies (slopes with a
greater than a 30 percent incline are generally con-
sidered unbuildable) and utility hookups. The com-
bined cost of utility hookups can run from the tens
of thousands of dollars into the more than $100,000
range, Amo says. 

          
Additional soft costs include city building fees,

permits, design review, school district assessments,
and transportation impact fees. Subdividing acreage
can run an additional $20,000 to $30,000. A local
architect, one familiar with the community’s ridge-
line ordinance and zoning issues, is a valuable re-
source, Amo says. He strongly recommends his
clients hire a project manager as well.  
          ... continued on page D4

Real Estate Dealings from the Ground Up
By Cathy Dausman

Story poles can help to visualize the impact of the development in an existing neighborhood   Photo Cathy Dausman
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Lamorinda Home Sales recorded

Home sales are compiled by Cal REsource, an Oakland real estate information company.  Sale prices are computed from the county transfer tax in-
formation shown on the deeds that record at close of escrow and are published five to eight weeks after such recording.  This information is obtained
from public county records and is provided to us by California REsource.  Neither Cal REsource nor this publication are liable for errors or omissions.

City
LAFAYETTE 
MORAGA 
ORINDA

Last reported:
15
5
12

LOWEST  AMOUNT:
$750,000
$610,000
$425,000

HIGHEST   AMOUNT:
$3,750,000
$1,900,000
$2,283,000

LAFAYETTE
593 Antonio Court, $1,415,000, 4 Bdrms, 2070 SqFt, 1956 YrBlt, 12-22-15; 

Previous Sale: $1,190,000, 09-20-13
570 Arrowhead Drive, $1,575,000, 4 Bdrms, 2471 SqFt, 1960 YrBlt, 12-15-15; 

Previous Sale: $85,000, 04-01-74
825 Avalon Avenue, $1,361,500, 3 Bdrms, 1652 SqFt, 1951 YrBlt, 12-18-15
3617 Cerrito Court, $750,000, 2 Bdrms, 818 SqFt, 1930 YrBlt, 12-10-15; 

Previous Sale: $750,000, 04-15-05
14 Diablo Oaks Way, $1,734,000, 3 Bdrms, 3517 SqFt, 2001 YrBlt, 12-22-15; 

Previous Sale: $1,460,000, 09-28-12
727 Glenside Circle, $1,025,000, 3 Bdrms, 1164 SqFt, 1949 YrBlt, 12-17-15; 

Previous Sale: $787,000, 10-26-04
4075 Happy Valley Road, $3,750,000, 4 Bdrms, 3710 SqFt, 1956 YrBlt, 12-10-15; 

Previous Sale: $2,965,000, 10-19-06
3410 Moraga Boulevard, $1,100,000, 2 Bdrms, 1263 SqFt, 1938 YrBlt, 12-22-15
810 Mountain View Drive, $3,500,000, 4 Bdrms, 4408 SqFt, 2003 YrBlt, 12-18-15; 

Previous Sale: $2,900,000, 02-23-05
857 Mountain View Drive, $1,380,000, 4 Bdrms, 3334 SqFt, 1989 YrBlt, 12-21-15; 

Previous Sale: $977,000, 05-20-03
9 My Road, $1,090,000, 2 Bdrms, 2019 SqFt, 1975 YrBlt, 12-16-15; 

Previous Sale: $880,000, 02-10-15
3419 St. Mary'S Road, $790,000, 3 Bdrms, 1697 SqFt, 1952 YrBlt, 12-18-15
3327 Sweet Drive, $1,275,000, 4 Bdrms, 2034 SqFt, 1952 YrBlt, 12-23-15; 

Previous Sale: $607,000, 08-22-12
1008 Woodbury Road #101, $1,289,000, 12-22-15
1001 Woodbury Road #102, $1,340,500, 12-23-15

... continued on page D9

HOME SALES
presented by

LAMORINDA

LAFAYETTE 
SOUGHT AFTER HAPPY VALLEY LOCATION 

PRIME 1 ACRE FLAT LOT 
 

This charming traditional style home sits in the most    
prestigious area of Lafayette and offers a 5 bedroom,         

4 bathroom home with approximately 3,400 square feet of 
living space. Features Include: hardwood floors, vaulted 

ceilings, recessed lighting, skylights, updated kitchen, 
charming bay windows and an amazing yard with pool,   
garden, expansive lawns and privacy. There’s a separate 

guest/in-law unit/office with full bath. Offered at $3,695,000  
Additionally, there are preliminary plans for an amazing 
build-to-suit estate by Branagh Construction featuring    

approximately 5,500 square feet of living space, new pool, 
and landscaping. Price upon request    

G���� ��� K����� B���	���� 

925.254.1212 

TheBeaubelleGroup.com 
CABRE# 00678426, 01165322 

©2016 Coldwell Banker Real Estate LLC. All Rights Reserved. Coldwell Banker® is a registered trademark licensed to Coldwell Banker Real Estate LLC. An Equal Opportunity Company. Equal Housing Opportunity. Each Coldwell Banker Residential Brokerage Office is Owned by a Subsidiary of NRT LLC. Real Estate Agents affiliated with Coldwell Banker Residential Brokerage are Independent Contractor Sales Associates and are not employees of Coldwell Banker Real Estate LLC, Coldwell Banker Residential Brokerage or NRT LLC. CalBRE License #01908304.  



Moraga Country Club
Exquisite Design

Moraga. Exquisite design in the 
Moraga Country Club. Remodeled 
from top to bottom in 2014 this 2850± 
sq. ft., 4 bedroom, 3 full bathroom 
home offers 180 degree views of the 
Moraga and Orinda hills. Outdoor 
living spaces include decks and large 
patio. Coming in mid-February.  

Offered at $1,469000 

License # 0186677

Coming Soon
Listings 

Ranked in the Top 1% of realtors in Contra Costa County

925.818.8000
License #: 01130308

KURT PIPER

415.990.4929
License #: 01296053 

LESLIE PIPER

415.606.2047
License #: 01896511

CHRISTINE GALLEGOS

925.997.6808
License #: 01433269

AMY PRICE

925.216.7583
License #: 01919680

SCOTT SANS

925.818.8000
Kurt@KurtPiperGroup.com

KurtPiperGroup.com

Happy Valley 
Opportunity

Burton Valley
View Property

Lafayette.  Happy Valley Opportunity. 
4 bedrooms, 2 bathrooms, 2300± sq. 
ft. single-level ranch style home on 
�������	�
�����������
���
��������������
close-in Upper Happy Valley location. 
Ideal for remodel and expansion - turn 
this property into the home of your 
dreams.  Coming in late-February.

Offered at $1,350,000 

Lafayette. ������������������������
���
Valley. Charming two-story home with 
����������	������������������������
sq. ft., 5 bedrooms, 2 full bathrooms 
on a .70± acre lot. Spacious family and 
living rooms. Large bedrooms on the 
second level all with gorgeous views. 
Coming in late March.

Offered at $1,165,000
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Real Estate Dealings from the Ground Up
... continued from page D1

          
Amo said one client bought a bank-owned lot for a song

then used an architect unfamiliar with local planning com-
missions. The client spent twice as much as was necessary to
complete the work before house plans were approved. In the
end that buyer purchased an existing home.   

          
Terry Murphy has 30 years in real estate, 25 years as a

licensed California general contractor and 16 years experi-
ence as developer and project manager. Murphy, who men-
tored Amo, says most first-time land buyers are “blissfully
unaware of reality” and Murphy warns the process itself could
be “onerous.” 

          
“People are unaware of what it takes in terms of time

and money to build their dream,” he says. Even realtors need
to understand this. Clients must determine if their building
plans are within personal property rights and will not ad-
versely impact the neighborhood. It may take several months
before the engineer and architect can work on the project.
The design review aspect of land acquisition is a fairly recent
component, with its pros and cons, Murphy says. 

          
The state Permit Streamlining Act (www.ca-ilg/ounce-

ofprevention) now requires agencies like design review
boards to make more timely decisions to facilitate the
process. 

          
Buying land with the intention to build “usually takes

longer than people think,” says Ron Carter of DirtBrokers.
Carter began his real estate career in the early 1970s; by 1979

he was focused solely on lot and land brokerage. Carter esti-
mates approximately one-third of real estate expenses in-
curred are in the lot cost, including improvements. Simply
pricing the lot is a challenge when there may be no readily
available comparable lots. 

          
So why buy to build at all? “There are so many answers,”

Carter says. The buyer may be an empty nester ready for
something new and flat; the buyer may not like what the mar-
ket has to offer or the buyer could be a spec builder. Still,
whether buying raw land or a finished lot (Carter defines the
latter as a buildable lot which has all the necessary improve-
ments, including utilities, driveway access, curbs, gutters,
sidewalks, etc.) the experience is “a different animal” from
purchasing an existing home. 

          
“It often takes longer to build start to finish than people

think,” says Carter, citing time spent in the design process,
and if needed, design review. Seasonal conditions as well may
affect a work schedule. You may even have to wait for that
idyllic piece of land to first become available, because most
landowners are in position to wait out unfavorable market
conditions before they even place their lot on the market,
Carter says, adding that some people buy lots and never build
because of problems. 

          
Still, Carter says, “it is a lot of fun to find a lot and watch

it develop. I encourage it.”

One alternative to building on a lot is a complete remodel, as
shown at this Lafayette location. Photos Cathy Dausman

What to expect
in 2016 
By Andi Peterson Brown

A CB Top Producer
AndiBrownHomes.com

925.818.4588

The 2015 Lamorinda housing market
remained incredibly strong as the Bay

Area economy continued to thrive,
bringing us a steady stream of well-
capitalized buyers. As compared to 2014,
Orinda’s average sales price increased 8%
to $1.49M, Lafayette’s increased 14% to
$1.53M, and Moraga’s increased 7% to
$1.29M. Despite the stock market’s shaky
2016 start, industry experts still anticipate
the national housing market to have a
positive performance this year. Here in
Lamorinda, we can expect to see: 
•  Inventory to gradually pick up as we

head into February. There is
historically very little inventory in
January, and this month was no
exception. We anticipate a more
significant rise in inventory after the
Super Bowl, the unofficial yet official
start of the spring market. 

•  Buyer competition for homes to ease
as the year progresses. Sellers will still
have the advantage, but the advantage
will be reduced. 
• A more gradual increase in sales as
prices moderate. Many industry
experts believe we’re heading towards a
more balanced market. 

•  Rates to remain steady, with a possible
rise toward year’s end.Mortgage rates
have actually improved in January due
to global economic uncertainty.
Industry experts expect them to increase
towards the latter half of the year.

     
In addition, I’m happy to talk in more

detail about the market if you have further
questions.

real local • real knowledge • real value
CalBRE# 01738605

©2016 Coldwell Banker Real Estate LLC. All Rights Reserved. Coldwell Banker® is a registered
trademark licensed to Coldwell Banker Real Estate LLC. An Equal Opportunity Company. Equal
Housing Opportunity. Each Coldwell Banker Residential Brokerage Office is Owned by a Sub-
sidiary of NRT LLC. Real estate agents affiliated with Coldwell Banker Residential Brokerage are
independent contractor sales associates and are not employees of Coldwell Banker Real Estate

LLC, Coldwell Banker Residential Brokerage or NRT LLC. CalBRE License #01908304.



//NEW LISTING

A NEW CANVAS
TO PAINT YOUR 
OWN PICTURE

Sue Layng
// BROKER

925.963.7189 
sue@suelayng.com
www.suelayng.com
BRE# 000970956

Beautiful 1.20 acre lot in the 
wonderful La Casa Via area and the 
opportunity to build your dream 
home or build a custom home for 
resale. Incredible country living, yet 
convenient to everything wonderful 
about Walnut Creek. Lovely valley 
views and walk to the Shell Ridge 
Trail. A very special property!

0 Brodia Way, Walnut Creek

 //TOUR - www.brodiaway.com //OFFERED AT $650,000



taylormorrison.com #trademarkBAY

This is not an offering in any state where prohibited or otherwise restricted by law. Prices may not include lot premiums, upgrades and options. Community Association and other fees may 
be required. Prices, promotions, incentives, features, options, amenities, floorplans, elevations, designs, materials and dimensions are subject to change without notice. Square footage and 
����������	 
��	 �����
���	 
��	 �
	 �
�	 ��	 
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�	 
��	 ����	 ��
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��	 
��	 ����
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��	 
�	 
�������	 ����������	
and are not intended to show specific detailing. Floorplans are the property of Taylor Morrison, Inc. and its affiliates and are protected by U.S. copyright laws. For further information, 
please see a Taylor Morrison Sales Associate and review our Terms of Use. Taylor Morrison Services, Inc., BRE # 00968975. ©2016, Taylor Morrison of California, LLC. January 2016.

In a Home Built Just for You
Taylor Morrison homes are uniquely crafted for 

your distinctive style.
Discover your new home in Walnut Creek and 

start living your trademark today.

Corner of Geary Road and Hall Lane
Walnut Creek, CA 94597 

1,474 – 1,724 sq. ft 
3 beds • 2.5 baths

From the high $700,000s 

NOW SELLING

4 unique two-story townhome-style designs 

Designer-selected interior upgrades  
and features

Nearby downtown Walnut Creek and major  
transportation corridors

For more information please contact sales associate Lawrence August (BRE# 00870739) at (925) 557-2074.  

LIVE YOUR  TRADEMARK



believe in the art of  living well.

PATTI CAMRAS
REALTOR®
CalBRE# 01156248

925-899-9282
patti.camras@camoves.com

5 Moraga Way, Orinda

www.patticamras.com

Whether helping first-time home buyers & move-up
buyers or downsizing empty nesters & seniors, I want
my clients to live well  at every stage of their lives. I’ll
do whatever it takes to help
them enjoy a seamless transition
from one of life’s passages to the
next.  This is my promise.

©2016 Coldwell Banker Real Estate LLC. All Rights Reserved. Coldwell Banker® is a registered trademark licensed to Coldwell Banker Real Estate LLC. An
Equal Opportunity Company. Equal Housing Opportunity. Each Coldwell Banker Residential Brokerage Office is Owned by a Subsidiary of NRT LLC. Real
estate agents affiliated with Coldwell Banker Residential Brokerage are independent contractor sales associates and are not employees of Coldwell Banker

Real Estate LLC, Coldwell Banker Residential Brokerage or NRT LLC. CalBRE License #01908304.

©2016 Coldwell Banker Real Estate LLC. All Rights Reserved. Coldwell
Banker® is a registered trademark licensed to Coldwell Banker Real
Estate LLC.  An Equal Opportunity Company. Equal Housing
Opportunity . Each Coldwell Banker Residential Brokerage office is
owned by a subsidiary of NRT LLC.  CalBRE License # 01908304

Dana Reedy
Broker Associate, JD
Coldwell Banker Top 100 Sales Associate

925.253.4621 Direct
Dana.reedy@camoves.com
www.DanaReedyHomes.com
Cal BRE # 01880723

SOLD – S. Walnut Creek SOLD – Country View 

SOLD – Rossmoor SOLD – Oakmore

SOLD – Poet’s Corner SOLD – Redwood Heights

SOLD – Sheffield Village SOLD – Rockridge

Make the right move.
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The Real Estate Year in Review
By Conrad Bassett

I
t was another extremely strong year for sellers of
residential real estate in Lamorinda, as sales vol-
ume in 2015 was consistent and the average sale

price was up significantly in Lafayette, Moraga and
Orinda. Like in 2014, homes stayed on the market for
a limited time and prices climbed as supply remained
quite low.  In 2015, 102 Lamorinda homes sold for $2
million or more, compared to 81 homes in that range
in 2014, a significant increase from the 40 homes that
sold at or above $2 million in 2013, 28 in 2012 and 17
in 2011.

          
Interest rates have remained historically low and

are still very attractive to those with down payments of
at least 20 percent.  Corporations continue to expand
and contract and also to relocate families. The minimal
amount of single-family new construction has helped
keep supply and demand within a better balance than
a lot of other neighboring communities.  The East Bay
and communities closer to San Francisco, like Lafayette,
Moraga, and Orinda as well as Piedmont and several
neighborhoods in Oakland and Berkeley, continue to
benefit from their proximity to the city where prices re-
main very high.  The East Bay is a “bargain.”

          
Per Contra Costa Association of Realtors statistics

reported for closings Jan. 1 through Dec. 31, 2015, 338
single-family homes closed in Lafayette versus 302 in

2014, 314 in 2013, 302 in 2012 and 245 in 2011. There
was one sale where the sales price was not reported to
the MLS. For the 338 reported closings, sales prices
ranged from $680,000 to $7.2 million and the average
time on market was 24 days, almost the same as 23 days
in 2014 and 31 days in 2013. The average sale price was
$1,531,604, up from $1,339,303 in 2014 and
$1,248,532 in 2013, $1,042,921 in 2012 and
$1,040,014 in 2011. The average sales price was 102.4
percent of the final list price.  The property sale that was
excluded from the MLS did show a sales price of $7.6
million in the county records so including that property
would change the statistics slightly. There was only one
short sale reported in the MLS for the year in Lafayette,
down from five a year ago.

          
In Moraga there were 135 single-family closings,

down from 150 in 2014, but almost identical to closings
in 2013. There were 150 single-family closings in 2012
and 124 in 2011. Prices ranged from $750,000 to
$2,572,025.  The average sale price was $1,290,804, up
from $1,205,576 in 2014 and $1,147,207 in 2013.  In
2012, it was $991,469 and in 2011 it was $894,768.
Homes stayed on market 17 days in 2015, fairly similar
to the 21 in 2014 and 23 in 2013.  In 2011, homes typ-
ically stayed on the market for 40 days. The average
home sold for 102.5 percent of its last list price – the

same as 2014.  Ninety-five sold at or above their listing
price.  

          
In Orinda there were 256 single-family closings,

down from 276 in 2014.  There were 262 in 2013, 219
in 2012 and 164 in 2011.  The reported sales ranged in
price from $480,000 to $4.05 million with an average
price of $1,481,443, versus $1,370,088 in 2014.  In
2013 it was $1,240,158 and in 2012 it was $1,068,303.
The average was $1,021,751 in 2011. The average mar-
ket time was 26 days, about the same as in 2014 and
2013 when it was 28 and 27 respectively. Homes typi-
cally stayed on the market 50 days in 2011.  The sales
price was an average of just under 103 percent the final
list price for the reported sales. There were no short
sales and two REO (bank owned) sales in Orinda in
2015.

          
There were no reported sales in the MLS in

Canyon in 2014 or 2015.

          
On an average price per square foot basis for re-

ported sales in 2015, Lafayette homes sold for $585.87
– a slight increase from 2014 when it was $546.87. In
2013 it was $488.60 per square foot, and $431.45 in
2012. In 2015, Moraga homes sold for $532.90 per
square foot up from $495.15 in 2014 and compared to
$455.90 per square foot in 2013 and $398.99 in 2012.

                                                       
... continued on page D10

INTERNATIONAL
DIAMOND SOCIETY

BAY AREA TOP 100

©2016 Coldwell Banker Real Estate LLC. All Rights Reserved. Coldwell Banker® is a registered trademark licensed to Coldwell Banker Real Estate LLC. An Equal Opportunity Company. Equal
Housing Opportunity. Each Coldwell Banker Residential Brokerage Office is Owned by a Subsidiary of NRT LLC. Real estate agents affiliated with Coldwell Banker Residential Brokerage are inde-

pendent contractor sales associates and are not employees of Coldwell Banker Real Estate LLC, Coldwell Banker Residential Brokerage or NRT LLC. CalBRE License #01908304.

Looking to sell or buy?  

Chad Morrison
Direct: 925.253.4650
Mobile: 925.330.1416

chad.morrison@cbnorcal.com    
www.sellinglamorinda.com CalBRE# 01905614

Now is a great time for both. 
Contact me for a free market 

analysis of your home.
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Lamorinda Home Sales recorded  
... continued from page D2

MORAGA
762 Camino Ricardo, $1,525,000, 4 Bdrms, 2259 SqFt, 1965 YrBlt, 12-10-15; 

Previous Sale: $775,000, 05-10-02
105 Miramonte Drive, $610,000, 2 Bdrms, 1134 SqFt, 1965 YrBlt, 12-18-15; 

Previous Sale: $570,500, 06-23-06
250 Rheem Boulevard, $995,000, 3 Bdrms, 1442 SqFt, 1955 YrBlt, 12-22-15; 

Previous Sale: $850,000, 12-28-06
96 Sanders Ranch Road, $1,900,000, 4 Bdrms, 3023 SqFt, 1989 YrBlt, 12-21-15; 

Previous Sale: $529,000, 08-19-88
412 Woodminster Drive, $660,000, 3 Bdrms, 1572 SqFt, 1974 YrBlt, 12-15-15; 

Previous Sale: $163,000, 10-05-88
ORINDA
73 Brookwood Road #33, $425,000, 2 Bdrms, 882 SqFt, 1962 YrBlt, 12-23-15; 

Previous Sale: $466,000, 05-27-15
3 Camino Del Diablo, $1,220,000, 2 Bdrms, 2277 SqFt, 1983 YrBlt, 12-22-15; 

Previous Sale: $850,000, 12-22-04
316 Camino Sobrante, $1,139,000, 5 Bdrms, 2286 SqFt, 1950 YrBlt, 12-17-15; 

Previous Sale: $910,000, 12-02-13
135 Crestview Drive, $965,000, 2 Bdrms, 1287 SqFt, 1972 YrBlt, 12-22-15; 

Previous Sale: $332,500, 09-20-95
45 Donald Drive #A, $1,075,000, 6 Bdrms, 2898 SqFt, 1974 YrBlt, 12-16-15; 

Previous Sale: $1,075,000, 04-09-15
5 Edgewood Court, $1,113,000, 3 Bdrms, 1504 SqFt, 1958 YrBlt, 12-11-15; 

Previous Sale: $925,000, 11-12-14
65 Evergreen Drive, $1,200,000, 4 Bdrms, 2077 SqFt, 1966 YrBlt, 12-15-15
10 Las Palomas, $2,283,000, 5 Bdrms, 3832 SqFt, 1939 YrBlt, 12-15-15; 

Previous Sale: $1,825,000, 11-07-11
56 Longridge Road, $800,000, 3 Bdrms, 1753 SqFt, 1950 YrBlt, 12-11-15; 

Previous Sale: $730,000, 08-20-04
23 Muth Drive, $825,000, 3 Bdrms, 1902 SqFt, 1960 YrBlt, 12-22-15
85 Underhill Road, $1,300,000, 3 Bdrms, 2978 SqFt, 1983 YrBlt, 12-14-15; 

Previous Sale: $500,000, 11-20-97
42 Valley Drive, $1,420,000, 4 Bdrms, 3155 SqFt, 1971 YrBlt, 12-14-15

Local newspaper delivered to Lafayette, Moraga and Orinda

www.lamorindaweekly.com

Reach 60,000+ in Lamorinda
Advertise in Lamorinda Weekly 

Call 925-377-0977 today

We print and deliver 26,000 copies
every other week.

Kyle Davis
Mortgage Consultant/Owner/Partner
Lamorinda Resident Since 1995
CalBRE License #01111347/NMLS #274107

Direct: 925-314-5299   Kyle@Stonecastle-LHF.com

This is not a loan commitment, nor is it a guarantee of any kind. This
comparison is based solely on estimated figures and information available
at the time of production. Interest rate is subject to borrower and property
qualifying.
Stonecastle Land and Home Financial, Inc. is an Equal Opportunity Lender.

319 Diablo Rd., Ste 103 • Danville • CalBRE Lic. # 01327738, NMLS#280803

Fixed Rates to $417,000   Fixed Rates to $625,500
RATE             APR            RATE          APR

30 Year Fixed 3.750% 3.750% 4.000% 4.000%

15 Year Fixed 3.125% 3.125% 3.375% 3.375%

RATES ARE NEAR ALL TIME LOWS!
30 YEAR FIXED RATE TO $2,000,000!

3.875% /3.990% APR
GREAT CONFORMING RATES!

“Providing Premier loan Products and service from the most
exPerienced and solution-oriented Professionals in your community.”

Call 925-314-5299 for Today’s Quote!
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The Real Estate Year in Review
... continued from page D8
In Orinda last year it was $560.79, again an increase
from $520.77 in 2014.  It was $489.85 in 2013 and
$422.68 in 2012. In 2011, Lafayette homes sold for
$402.15 per square foot, Moraga homes for $381.61,
and in Orinda it was $423.17.

          
In the condominium/town home category,

Lafayette had 10 closings in 2015, a large drop from the
21 closings in 2015. As new developments of condo-
miniums and townhomes are being developed in
Lafayette, some new construction sales will not go
through the MLS.  The actual sales if the new homes
are included would increase the total. Prices ranged in
2015 from $595,000 to $1.498 million. Moraga had 81
versus 86 in 2014, 70 in 2013 and 65 in 2012. Sales
ranged from $255,000 to $950,000.  This includes at-
tached homes in Moraga Country Club.  Orinda had
seven closings, compared to 12 in 2014. They sold from

$466,000 to $1.03 million.

          
It should always be noted that there are also a few

direct sales that do not go through the MLS and they
are not reported here.  These include some foreclosures
that were sold at the courthouse as well as some sales
between private individuals.

          
As of Jan. 20, 2016, there were 34 dwellings under

contract per the MLS in the three communities com-
bined, with asking prices of $349,000 to $3.55 million.
There are only two “Potential Short Sales” that are cur-
rently pending and one REO. In each case, the antici-
pated closing date may be several months into the
future as the sellers await approval of their particular
lender or lenders. As prices have continued to rise over
the last few years, more owners now have equity in their
homes and have not had to go the short-sale process.

          
A comparison of year-end inventory in the three

communities combined shows only 34 homes on the
market – the same as at this time last year.  At the end
of 2014 there were 51.  Typically the biggest inventory
is in the spring and early summer, however this current
number may point to another year with a combination
of qualified buyers vying for a continued limited supply.
The current asking prices range from $499,000 to
$5.599 million in the three communities combined.

          
The trend in the three Lamorinda communities of

the seller receiving multiple offers and homes selling
for above the list price that began in 2011 continues
today.  This, when coupled with an extremely low sup-
ply and a willingness by sellers to be realistic in their
pricing, should continue to fuel a strong market in
2016.



Thank you for recycling this
paper. It is printed on at least

50% recycled material and
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should be recycled again. 

55+ Community

925.998.9501
vvarni@pacunion.com 
www.RattoandRatto.com
License #: 00900621 | 01361537

Paul & Virginia Ratto

Offered at $2,850,000 • 15HilldaleCourt.com

15 Hilldale Court, Orinda
�is home’s open �oor plan is functional and thoughtful with abundant  
natural light, gorgeous garden views, vaulted ceilings, arched doorways,  

curved walls and welcoming verandas.  5 Bedrooms, 4.5 Bathrooms,  
5,270± sq. �. on 1.53± acres with lawns, numerous patio spaces, an outdoor 

kitchen, a swimming pool and spa, a full-size tennis court and a Merlot 
vineyard.  Secluded yet just minutes to 12 years of excellent Orinda schools!

Ratto

Wendy Holcenberg
wendy@holcenberg.com

925.253.4630
CalBRE#00637795

Michelle Holcenberg
michelle@holcenberg.com

925.253.4663
CalBRE#01373412

WWW.HOLCENBERG.COM
Client satisfaction: a family tradition

©2016 Coldwell Banker Real Estate LLC. All Rights Reserved. Coldwell Banker® is a registered trademark licensed to Coldwell Banker Real Estate LLC. An
Equal Opportunity Company. Equal Housing Opportunity. Each Coldwell Banker Residential Brokerage Office is Owned by a Subsidiary of NRT LLC. Real
estate agents affiliated with Coldwell Banker Residential Brokerage are independent contractor sales associates and are not employees of Coldwell Banker

Real Estate LLC, Coldwell Banker Residential Brokerage or NRT LLC. CalBRE License #01908304.

New Years Resolution #2

Get a (home)
makeover

Whether you're looking to 
buy or sell, we can develop 
a plan to help you achieve 
your real estate goals 

in 2016.

Call us today.

We will handle the details.

Resort Living in Rossmoor

Beautiful claremont model, 2 bed, 
2 bath, 1 car with numerous updates
throughout. open floor-plan with sitting
views of the lush green mountains.

Rebeca Moran
415.577.6823
rebecamoran@zephyrsf.com calBre# 01843603

1349 Ptarmigan drive #2, 
rossmoor, Walnut creek
$338,000
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Digging Deep-Gardening with Cynthia Brian 
Coming Up Roses
“I don’t know whether nice people tend to grow roses or growing roses makes people nice.” – Roland A. Browne

Roses are the most popular bloomers in the
world with a long and colorful history as
symbols of love, war, beauty, friendship

and politics. According to fossil evidence, the majestic
rose is older than humankind, dating to over 35 million
years ago. The cultivation of garden roses most likely
began in China over 5,000 years ago. Throughout the
Northern Hemisphere, the genus Rosa includes 150
species.  Roses were used for celebrations, perfume,
medicine, fashion and décor. 

          

The Persians considered the rose a representation
of love, the Romans planted extensive public rose gar-
dens, the Greeks wrote about roses, and pagan god-
desses were associated with this fragrant flower. During
the 15th century, “The War of the Roses” saw the
House of York with its white rose fighting against the
red rose House of Lancaster for control of England. In
France, Napoleon’s wife Josephine planted an extensive
rose collection at Chateau de Maimason which is where
the famed illustrator, Pierre Joseph Redoute, completed
what is considered one of the finest records of botanical
illustration with his watercolor collection, “Les Rose.”  

          

Contrary to popular belief, roses are extremely

easy to grow with relatively low maintenance and re-
wards that far outweigh any efforts on their behalf.  This
is the time of year when heavy pruning is in order as
well as planting bare root specimens. 

          

Let’s look at the different kinds of roses and how
to care for them:
Floribunda
These versatile sun-loving shrubs have the most blos-
soms of the hybrid teas setting clusters of three to 15
blossoms per stem. 
Hybrid Tea
Ideal for cutting, these tall, striking long-stemmed roses
are the ones you will find in florist bouquets. Hybrid
teas have only one flower per stem with many varieties
revealing a lovely rose fragrance. 
Grandiflora
These repeat bloomers are a cross between a floribunda
and a hybrid tea. Growing up to six feet tall, these ele-
gant roses feature clusters on shorter stems. 
Shrub and Carpet
Disease resistant, compact growth, impressive clusters
with little to no maintenance makes these a great selec-
tion for hillsides. These landscape roses spread growing

close to the ground, which is why they are often re-
ferred to as “carpet roses.”  Whack them off at the end
of the season for even more blooms in the months to
come. ... continued on page D14

A rose garden can have various types and colors of roses. Photos Cynthia Brian

A bouquet of perfect red hybrid teas.

A row of peach floribundas is a focal point of this
landscape.

Salmon and orange-hued roses are welcome gifts any
time of year.
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925.932.5432
www.sewerinspections.com

Sewer InspectionsSewer Inspections && Cleaning Cleaning
Locally Owned & Operated

Video Inspections & Locating
Overfl ow Protection Devise Installation

38 Years of Experience 
Sewers Unclogged

Trenchless Replacements & Repairs

We let the video speak for itself!We let the video speak for itself!

Gen. Eng. Lic #971074

Call us today for a complimentary consultation and 
discover the ‘fl uff’ difference. Simply the best!

Fluff Residential Staging and Design
925.385.8507•FluffStaging@gmail.com•FluffStaging.com

The very best home staging ...
Fluff Residential Staging & Design can make your home 
shine like no-one else can! From re-arranging and adding a 
few key pieces to your existing look to a full service install of 
a current, fresh, new appearance; Fluff is your “go to” staging 
expert who will showcase your home to appeal to the greatest 
number of buyers and ultimately produce the highest price.

A favorite climbing rose by David Austin Roses called Gertrude Jekyll.
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Climber
Trained to a trellis, fence or arbor, these
roses produce long, arching canes with
prolific blooms. On a wall or wire, they
will dress up any garden.
Tree
Hardy rootstock is grafted to a long-
stemmed rose then grafted again to a rose
bush at the top of the stem to make this el-
egant rose.  Additional care is necessary to
maintain these specimens.
Miniature
Perfect for container gardening, these very
resilient roses range from six inches to two
feet in height. They flower consistently
and are great for small spaces. My favorite
is called Sun Sprinkles with creamy butter
yellow florets on a plant that is only about
one foot tall. 
Grades
When you buy a rose, you’ll see a number

on the tag: 1, 1 ½ and 2. These are grades
showing the size and quality of the plant
with the best being No. 1, which will have
bigger and better canes, will grow faster,
and provide more blooms in the first year.
It is always worth buying the best quality
rose appropriate for your particular micro-
climate. 
Patents
Some breeders have registered their roses
with the patent office so that they cannot
be duplicated. This means that you cannot
legally propagate it without permission. 
Growing Roses
The most important thing to remember
for pest protection is to buy a top quality
specimen that is appropriate for your con-
ditions. Although most roses prefer full
sun, there are varieties that grow beauti-
fully in light shade.  Roses need good
drainage in acidic soil. Improve clay soil by

working organic matter into the beds to a
depth of 12 inches. Gypsum, pine needles,
redwood leaves and coffee grounds will re-
duce alkalinity.  Fertilize in March with a
mixture of alfalfa pellets and diatoma-
ceous earth.  For insect control, compan-
ion plant with lavender and alliums. 
Deadheading and Pruning
After blooms are spent, deadhead to en-
courage repeat blooming. Don’t worry
about how you cut the stems. Roses aren’t
fussy. You can pinch off the blooms with
your fingers or use a sharp shear to cut to
the fifth leaf. Once a year at the end of Jan-
uary, prune the wood to half size for all
modern varieties. For floribundas, hybrid
teas, and grandifloras, early spring just as
the buds are swelling is a good time to
prune. Old-fashioned roses and climbers
need pruning after flowering as they
bloom on old wood. If you don’t know
what kind of rose bush you have, don’t
worry. Prune in late January or February
and let nature do its magic. Roses cannot

be killed by heavy pruning. 
Rose Hips
If you don’t deadhead, you’ll notice tiny
little orange to red balls forming where the
bloom used to be. The birds love these
rose hips as nutritional food and they are
also food for humans, especially flavorful
in teas. However, by allowing rose hips to
form, the bush will stop blooming as the
hips signal it is time for a rest. Make sure
to prune them off to enable lots of spring
flowers. 
Thorns
Most roses do have thorns, some more so
than others. I am willing to put up with a
few cuts now and then because of the
pleasure roses provide. I repeat what our
great president of the United States, Abra-
ham Lincoln, had to say about roses:
“Some people are always grumbling be-
cause roses have thorns. I am thankful that
thorns have roses.” 
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Coming Up Roses ... continued from page D12

Shrub roses, also called carpet roses, blanket this hillside with frilly blooms.

family owned in moraga since 1987

925-376-6528
advancetree@sbcglobal.net  www.advancetree.com

& Landscaping

If a tree fails in a field, damages would be minor. But is it fails and strikes a person
or property the consequences would be severe. The risk of an ISA certified arborist
from Advance Tree Service assess and considers both the likelihood of failure and
the likelihood of impacting, the identified targets. The target zone for dead trees is
larger than those with live, flexible branches, because dead and brittle branches are
more likely to shatter on impact spreading debris.
So don’t wait until it’s too late, call your local ISA certified Arborist at Advance
Tree Service and Landscaping to help you be safe.
Advance Tree Service 
Your Authority on Trees and Landscape.

follow us on twitter (advancetree) and like us on face Book
(advancetreeserviceandlandscaPinginc.)

your friendly neighborhood 
arborists darren and lew edwards

TARGET ZONE
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Local newspaper delivered to Lafayette, Moraga and Orinda

www.lamorindaweekly.com

Reach 60,000+ in Lamorinda
Advertise in Lamorinda Weekly 

Call 925-377-0977 today

We print and deliver 26,000 copies
every other week.

Bl
ue Ridge

Landscape Company Inc.
Blue Jay Feldman
OWNER/OPERATOR

www.blueridgelc.com

DESIGN
INSTALLATION
IRRIGATION
DRAINAGE
STONEWORK
CONCRETE WORK
DECKS
FENCES
PATIOS
LAWNS
PONDS
CLEANUP &
HAULING

925-258-9233
cell: 510-847-6160

LICENSED
INSURED
Lic# 818633

           At this time of year you’ll find numerous bare-root va-
rieties available at your nursery and garden center. If you are
seeking special roses, peruse rose catalogues. Order David
Austin English roses through Feb. 19 and receive a 20 percent
discount on your order. Go to http://www.DavidAustin-
Roses.com. Use promo code UHA.
          Being a rosarian does breed kindness in people.
This year plant a rose garden and enjoy years of beauty,
fragrance, and armfuls of bouquets to share throughout
every season; 2016 is coming up roses.

©2016
Cynthia Brian
The Goddess Gardener
Starstyle® Productions, llc
Cynthia@GoddessGardener.com
www.GoddessGardener.com
925-377-STAR
Tune into Cynthia’s Radio show at 
www.StarStyleRadio.net
I am available as a speaker, designer, and consultant.

Cynthia Brian with an ever blooming grandiflora rose,
Tournament of Roses

Winter Rose Pruning Workshop
Saturday January 30th 10:00 a.m.

Peruse rose catalogues for unique roses not
found locally.
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facebook.com/VillageAssociates

twitter.com/villageassoc 
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ASSOCIATES:
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Sunday Open Homes
93 Moraga Way, Suite 103 • Orinda, CA 94563 • Phone: (925) 254-0505

Visit www.villageassociates.com  Click on

ORINDA ORINDA ORINDA ORINDA

10 La Punta   For Lease!
Exquisite estate home on gated,
secluded OCC cul-de-sac lot.
SF Bay views. 7062sf,
4bed/4+ba. Rebuilt in 2005!
Chef's kitchen, wine cellar,
sport crt, stunning grounds!   

$14,950/ month

40 Dos Osos 
Incredible Orinda, San Pablo
Dam, Mt. Diablo views +
abundance of nature surrounds
this supersized parcel bordering
EBMUD land.  Once in a
lifetime opportunity raw land
sale.  $489,000

539 The Glade   
Super one level detached patio
home. Exceptional allure &
ideal privacy combine for a
charming home at end of court.
Views, natural light, patios off
most rooms. “Close-in”
location.  $1,275,000

407 Ridge Gate Road  
Rarely available detached 1 story
in Orindawoods on sought after
cul-de-sac. Open floor plan
w/vaulted ceilings. Stunning
outdoors, w/ generous decks for
ultimate privacy.

$1,395,000

ORINDA LAFAYETTE LAFAYETTE LAFAYETTE

8 Camino Del Diablo  
Stunning Contemporary rebuilt in
2002 by MGHG Designs.
Impeccable design & architectural
finishes. Chef’s kitchen w/ top of
the line appliances, Carrera
marble counters, radiant floors.

$1,975,000

1807 St. Andrews Drive 
For Lease! Wonderful executive
lease opportunity in Moraga
Country Club: 4bed/2.5ba (or
3bd + large ofc) 2828 sf.,
remodeled w/views! FULL MCC
membership included.

$6,000/ month 

765 Tanglewood Drive
This 4 bed contemporary home
resides on .39 acre close to
dwntwn, commute & schools!
Ideal floor plan w/formal living,
family & dining rm, eat-in
kitchen, courtyard & lg wrap
around yard. $1,299,000

5 Burton Vista Court
Spectacular 7bd/9+ba, 8986sf
Estate w/luxury amenities in
grand oversized spaces. Premium
2.25ac parcel w/sport court, sun-
drenched pool, pavilion
w/kitchen, dressing rms &
showers. $5,599,000

ANTIOCH DANVILLE WALNUT CREEK WALNUT CREEK

4306 Spaulding Street
Spacious single level traditional
home built in 1992. Vaulted
ceilings, new carpet & lovely
laminate flrs, granite kitchen
counters, laundry rm, fireplace,
& walk to Mno Elementary.

$329,000

2 Meadowbrook Lane
Remodeled 4 bedroom/
3bathroom home. Quality finishes
with open floor plan. Flat yard
with sport court and expansive
grass area.

$1,495,000

0 Brodia Way 
Beautiful 1.2 acre lot in La Casa
Via area. Build your dream home
or a custom home for resale.
Incredible country living yet great
location in WC. Valley views &
walk to Shell Ridge Trail.

$650,000

31 Hanson Lane
Beautiful Single Story New
Construction in Walnut Heights.
On .43 flat acre, 4 bd/3.5ba, den,
chefs kitchen, hdwd flrs. Backs up
to Shell Ridge Open Space &
elementary school.  

$1,700,000

New ListingNew Listing

New ListingNew Listing New Listing

New ListingNew Listing New Listing




