
Heading into 
Fall 

As we head into October, this is the � me of 
year we describe as “now or never” or at least “not 
un� l next year.” When talking to clients who are 
considering selling a� er school is back in session, we 
describe September and October as the last window 
in the year to get a home prepped and sold. Once 
November hits buyers are distracted by the Holidays 
and many consider wai� ng un� l next year a� er they 
pocket their year-end bonus. Buyers and sellers do not 
want to be unse� led, poten� ally looking for a rental 
or looking to buy in late November or December 
when there are even fewer op� ons available. The 
weather has been holding which is key to a successful 
Fall market and there con� nues to be many buyers 
looking to purchase a home before se� ling down for 
the Holiday season.  We con� nue to see homes that 
are remodeled and prepped to appeal to younger 
buyers fl y off  the market. Compass Concierge, an 
interest free loan to cover costs for prepping your 
home for sale, has been extremely successful for 
our sellers. Under the program, Compass fronts the 
upfront cost of repairs and gets reimbursed at close 
when the home sells. We also rou� nely help clients 
with repair work as we are also licensed contractors. 
We look forward to hearing from you with your real 
estate ques� ons. 
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